elt A 


SE 


CHICAGO, SEPTEMBER 18, 1926. $2.00 Per Year 
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—Sell “*AFCO”’ Healthful Syste « 


ce 
HE hundreds of “AFCO” 44 ws 
have found the key to a bigger 
business and larger profits. 


“AFCO” Dealers are not in the price 
competition business. They sell 
“AFCO” Healthful Heating Systems 
and each installation earns a good profit. 


“AFCO” Boiler Plate Furnaces have 

ess Fuel -L DEAre FU FUR NACE features far in advance of any others, 
— “> i a 

(LEADER FURNACE 0 SHEET METAL aL WORN) and are the best that léng experience 


and unlimited resources can produce. 





“AFCO” Dealers have proved that 
Home Owners are willing to pay the 
small difference between an ordinary 
system and an “AFCO” System when 
they know all the facts. 











Join the ranks of the big money 
makers. Send for full particulars today. 


The “AFCO” Agency is available to 
only one live dealer in each town. 





The Sign of a Successful 
Furnace Dealer 


American Furnace Co. 


DEPT. 38 
2719-31 Morgan St. St. Louis, Mo. 
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Hours of Your Time 
Saved On Every Job 


IGHT NOW, while you are up to your neck in work, think 

what a time- and worry-saver it would be to have someone 
else look after the clerical detail job of figuring material esti- 
mates for you on proposed furnace installations! 


That’s what Mueller Engineering Service is for—to relieve 
Mueller dealers of this burden during their busy season. Exper- 
ienced Mueller engineers prepare complete material estimates 
from your rough pencil diagrams of the buildings to be heated— 
you simply add your profit and labor costs. You save anywhere 
from a couple of hours to a day on every job—have this much 
more time for actual selling and installing heating plants. 


This is only one of many ways in which Mueller helps Mueller 
dealers. Would you like to hear the whole story? Ask us for ‘t. 


L. J. MUELLER FURNACE COMPANY 
193 Reed Street Milwaukee, Wis. 


Makers of Warm Air Furnaces, Steam and Hot Water Boilers, 
Tank Heaters, Garbage Burners, Etc. 


WAREHOUSES: Boston, Baltimore, Detroit, St. Louis, St. Paul, 
Minneapolis, Ft. Collins, Colo., Salt Lake City, Seattle 


Mueller Double Ra- 

pn wef > —myry —a F 12” x 13” 
self-cleaning warm i 

air furnace with hal @ — 
more direct heating 

surface than any 

other furnace of 

equal grate area. 


_ 
- 


\ 
\\ 


ptt, CLLLLLLLA LLL: 
. Z 


Pays for itself in one 
week in time saved. 
Made of hard steel, 


A , , — niekel - plated. 
a WS Price $1.00 postpaid. 


MUELLER 
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\ Hag Saving im Fuel 
AClean Warm liome 
AClhean Furmece 


Pure Aer 





in the Home 





Why Tolerate the Smoke Nuisance? 
IS not necessury to worry along with the poaching meal oh 
of furnace that burns large quantitics of ve el an ishes little 
I heat. You can eliminate the smoke nuisus 7) eT -me -~ sub- 





stantial savings on coal bills —- and he a yt frrreete« pen “a 
clean home—ty installing the SUrt hk Ss Ess Warm Air Furnace 


Pi Se 






WARM-AIR FURNACES 


W rite Taday the Co apie Mer 
Uric. A He, ATER COMPAN ‘ 
LV TIca. N.Y 











O YOU think a Home Owner would prefer to have a furnace which burns 
the coal with or without smoke? SUPER-SMOKELESS Furnaces 
= burn even the cheapest grades of soft coal smokelessly, utilizing as 
valuable fuel the smoke and gases ordinarily wasted up the stack. This means 
a large saving in fuel, in addition to better health and cleanliness. SUPER- 
SMOKELESS Furnaces have also proved remarkably efficient with fuel oil, 
hard coal or coke—thus protecting the owner against any fuel emergency. We 
are telling the public about the many superior advantages of these furnaces 
through the medium of the SATURDAY EVENING POST. This advertising 
will create a large demand for SUPER-SMOKELESS Furnaces, and the 
dealer who takes on out line NOW is sure to reap large rewards. 








Write for Complete Information Today 


UTICA HEATER COMPANY | 


UTICA,N. Y. —- CHICAGO,ILL. — @MANUFACTURERS OF THE 
CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY HEATING NEED 


























New IDEA PIPELESS SUPER-SMOKELESS PIPE AND PiPELess Essex Pire Essex Pireiess 


Published Weekly Artisan and Hardware Record, Inc., 620 South Michigan Avenue, Chicago, L[llinois. 
Entered as a A Ry yy June 25, 1887, at the Post Office at Chicago, Illinois, under act of March 3, 1879. 





New !0€a RECIRCULATOR 
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Ask Any Niagara Dealer--- 


Why it is called the Dealer’s Choice. 


Every Niagara Dealer is a Niagara enthusiast. 


The Niagara is built for the Dealer—built for the 
customer—built for the future. 
quickly and made for heavy duty. Laboratory 
tested throughout. When you sell a Niagara you 


‘know it is mechanically right. 


Priced to sell 


Our Dealer cooperation is the kind that means 


business. 


Write or wire'us for details 


The Forest City Foundry & Mfg. Co. 


1220 Main Avenue Cleveland, Ohio 


“ 
SH 


























































Built for Speed and Endurance, Too— 


NOTICE the i See doors 
, 8o 


SG TEEL construction —air 

tight and with immense 
radiating surface—this gives 
quick heating. 


But be sure you get durable, 
sturdy construction along 
with steel. You can assure 
your customers of many years 
of real severe heating services 
with the 


“HOME 


“HOME COMFORT” 
Steel Furnaces are sold 
only to the trade—The 
agency is an assured 
money maker. Let us 
outline the Home Com- 
fort Agency plan to yor 
now. Write for our book- 
let “The Joy of Home 
Comfort.” 































and the soli ront 
construction on the “Home Com- 
fort.” The dome is one piece 
heavy gauge steel plate. The one 
seam is tight riveted practically 
welded and is in front directly 
over the feed door where it is sub- 
jected to the least heat. 


Write today for complete catalog 


giving full detailed information 
and numerous illustrations. 


COMFORT” 









ST. LOUIS 
HEATING 
COMPANY 


2901-11 Elliot Avenue 
St. Louis, Missouri 
PITTSBURGH DISTRIBUTOR 
Wagener Bros., 3605 East Street 
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AMERICAN ARTISAN 


The fact 


that more and more furnace 
manufacturers are making or 
selling steel furnaces today than 
ever before helps emphasize the 
worthiness of the Weir. 


Remember that the Weir is the 
original steel furnace--that it 


is now in its 45th year--that it 
is original and exclusive in 
design and that it is the highest 
grade furnace made. 

















The exclusive features of the Weir alone 
outnumber the total number of ordinary 
features of most of the other steel 
furnaces made—the leadership of the 
Weir is earned strictly on its high 
quality. 


Before you decide to sell steel furnaces you 
owe it to yourself and your business to 
make a complete study of the steel furnace 
field and know all about the Weir. 





Write fora ““The Book of 
copy of Weir Facts’’ 
today 


Peoria-Illinois 


ei 








Faded! 


UInace 





Mention AMERICAN ARTISAN in your reply—Thank you! 
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Simplicity -A 
Big Feature of 


Vernois Construction 


FEWER parts, made more rugged where 


greater need exists, together with the arched 
design make the Vernois as noteworthy for its 
simplicity as for its durability. 
This means not only is it easier to install, but 
that there will be fewer requirements put upon 
the dealer. 


Vernois 


Pipe and Pipeless 


Furnaces 
THE Vernois will help you secure the jobs. 


Vernois users will be advertisers for you and 
will boost you and the furnace which you install. 


Write for complete illustrated catalog and our extremely 
attractive price proposition. 


MOUNT VERNON FURNACE & 
MFG. CO. : Mount Vernon, III. 





Distributors 
Central Heating Supply Co. A. M. Miller, 
1123-29 W. 37th St., 3887 W. 2ist St., 
Chicago, Ill. Cleveland, Ohio 
J. M. Railey, : L. C. Manley. 

3388 S. Broadway, 1305 West Ave., 
Denver, Colo. Medina, N. Y. 
stove Dealers Supply Co., Munroe & Son Furnace 
310 Chestnut St., & Supply Co. 


Milwaukee, Wis. 1718 Cass St., Omaha, Neb. 


Alles Furnace Co., The Kober Company. 
115 8. 14th St., Sth & K Sts., N. W. 
St. Louis, Mo. Washington, D. C. 


TRAVELING SALESMEN! 
Good territories open en commission basis. 


w/e 
\\_ VERNOIS| 


gat 
Better 
I eyaeleltia a 












































Books to read Now! 


89 Figures— 


245 Pages, 
Cloth, $3.00 


6x9 ins. 





Designing 
Heating and Ventilating 
Systems 


y 
Charles A. Fuller 


Consulting Engineer 


HIS new edition, treats the practical application of 
engineering rules and formulas in every day use, in 

laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in. a 
simple manner. ne 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. ; ; 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 





258 Pages, 
6x9 ins, 


77 Figures— 
Cloth, $3.00 


Furnace Heating 
By 
William G. Snow 


Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 
THS practical book deals with the different types of 
furnaces, their design, constfuction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 
fittings. 


AMERICAN ARTISAN 
620 S. Michigan Ave., Chicago, Ill. 
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Have You Been Converted? 


7 Do You Realize and Capitalize the {§ 


Superior Heating Features of a High 
Grade Boiler Plate Furnace Such as 


the ArmstronG or Are You Still On 
| the Fence of Doubt and Indecision? - 


~ 

































Cold Riveted and Welded— 


HY should you hesitate to add Smoke, Gas and Fume Tight 


this fine heater to your line when 
many of the best and most experienced 
dealers of the country have seen the 
“handwniting on the wall” and now 
sell ‘‘steel”’ as well as cast iron furnaces? 
















You might as well be a “one-armed” 
». paper hanger as to try to succeed today 
with only cast furnaces (with their 
joints, cement and high-priced repair 
parts), to offer an enlightened public. 


Profit By 
Past Experience! 










Replace those cracked and warped 
furnaces this fall with ArmstronGs— 
‘Please your customers—make a good 
profit and get lined up nght for a 


better 1927. 


Write today for proposition 



















. o , . Extra Deep Fire Pot Y 
Authorized Distributors: Rutraleng Puce 8 8 / 
A. Y. McDonald Mfg. Co., . . Omaha, Neb. Extra Large Casings oe 
Robinson Furnace Co., . . . . Chicago, Ill. Outside Shaker ’ le 
Heating Supply Co., . . . . Pittsburgh, Pa. —Heavy Grates +” &ArmstrongCo. 
Cincinnati S. M. & Roofing Co., Cincinnati, O. Prompt Shipment Fm. 
Stockhoff Supply Co., . . . St. Louis, Mo. lt Cie a 
“ Furnace Catalog and full 






eo” details of your dealer prop- 


The THOMAS & ARMSTRONG CO. -- ” ts 
Dept. 501 LONDON, OHIO 0 peices: 













Mention AMERICAN ARTISAN in your reply—Thank you! 
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ROPER humidity is an important part of warm air heating and we as warm air 
heating pioneers and successful manufacturers for over half a century believe 


that the National Air Moistener solves perfectly the humidity question. 


The National Air Moistener is entirely unlike any other humidifier on the market— 
it is absolutely high grade and reliable in all respects and deserves your utmost 


consideration. 


It is a specialty yet a real necessity with which you can materially increase your profits and at the 


same time establish 







complete 
details 





ig slides in over radia- 

tor—fits any style or 
make of furnace —has 
only a few simple parts 
and is absolutely fool- 
proof. It is entirely auto- 
matic—connects directly 
tc city water — cannot 
overflow. 











yourself more firmly as an up-to-date warm air heating contractor. 


_ The New 
Improved 


NATIONAL 


Air Moistener 





|? has no intricate parts 

to get out of order— 
takes care of itself and 
can be regulated to give 
the exact humidity de- 
sired. It isextremely easy 
to install — notice illus- 
tration, you need but cut 
one hole in bonnet. 











ROBINSON FURNACE CO., 205 W. Lake St.,. CHICAGO, ILLINOIS 








BRILLION 


FURNACES 


HE dealer who specializes in up-to-date in- 

stallation work will find that Brillion Furnaces 
fit in perfectly with his desire to do good work 
and sell quality furnaces at a fair price. 


Find out now why Brillion 
Furnaces make good profits 


for our dealers. 


You need but see the 
Brillion to know that it 
stands out as the quality 
furnace of its type on the 
market today. Make your 
installations pay a bigger 
profit by selling Brillion 
Furnaces. 





Let us send you complete 
details of construction. 
Write for Catalog No. 45 today 

Branches in Chicago, IIl., 


Min lis, Minn. 
Milwaukee, Wis., Seattle 


BRILLION FURNACE Co. 
200-300 Park Ave., Brillion, Wis. 
——— amen me eeSend this coupon today-————— ~~~ — 


Send me details, prices and your catalog No. 45. 






Name 
Address 





“FABRIKATED” REGISTER FACES 





For Cold Air Inlets—For Warm Air Outlets 


Any Size—Any Finish 
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NO BREAKAGE 


A METAL FACE AT A PRICE YOU CAN AFFORD TO PAY 
Every furnace man should know about ‘“‘Fabrikated.’’ Do you? 


INDEPENDENT REGISTER & MFG. CO. 
3741 E. 93d ST., CLEVELAND, O. 


FANNER 


STOVE 
FURNACE 
TRIMMINGS 


For Quality and Service use 
FannerTrimmin bet 
our own Mal 2 Gray 











Iron Foun 

Write for latest illustrated 
catalog lists and describes 
our line. 





THE FANNER MFG. COMPANY 
BROOKSIDE PARK CLEVELAND, OHIO 
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The Williamson 


BOILER PLATE FURNACE 


In adding the Boiler 
Plate Furnace to its 
line, this company is 
merely extending into 
the steel furnace field 
the leadership which 
it has attained in the 
manufacture of cast 


furnaces. 


of this type. 


It is all-welded. 
making it permanent- 
ly gas and dust tight. 


per-bearing, blue- 


iron. Double baffie in 
radiator splits the hot 


surface is fully util- 
ized—an exclusive fea- 
ture. Hot-blast smoke- 
consumer in door and 





Guaranteed for 10 Years [oot vents Im fine. 


brick lining supply hot 


oxygen directly over the flames, consuming all the heat ele- 


ments in the fuel. Designed with the demands of the oil 
burner in mind, making it ideally adapted to any fuel. 


Many other attractive features further emphasize the su- 
periority of the Williamson Boller Plate Furnace. New and 
interesting sales policy gladly submitted. Make sure of 
your territory NOW. 


The Williamson Heater Co. 
Cincinnati, Ohio 


The Williamson Boil- 
er Plate has exclusive 
features which  in- 
stantly remove it from 
the ordinary furnace 


Dome made from cop- 


annealed locomotive 
firebox steel—radiator 
made from Armco 


gases into two streams 
so that all radiating 
















A restful night on Lake Erie 


on one of the great ships of the C & B Line 
makes a pleasant break in your journey. 
A good bed in a clean, cool stateroom, 
a long, sound sleep and an appetizing 
breakfast in the morning. 


Steamers 
“SEEANDBEE” — “CITY OF ERIE” — “CITY OF BUFFALO” 
Daily May Ist to November 14th 


Eastern Standard Time 


Leave Cleveland—9:00 P. M. Leave Bu®alo— 9:00 P. M. 
Arrive Buffalo— *7:00 A. M. Arrive Cleveland *7:00 A. M. 


*Steamer “CITY OF BUFFALO” arrives 7:30 A. M. 


Connections for Niagara Falls, Eastern and Cana- 
dian points. Ask your ticket —_ or tourist agency 
for tickets via C & B Line. New Tourist Automo- 
bile Rate $7.50 and up. 


Send for free sectional puzzle chart of the Great 
Ship ‘‘SEEANDBEE” and 32-page booklet. 


The Cleveland and Buffalo Transit Co. 
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Steel Furnaces 


OIL BURNING 
Why, COAL BURNING ~~ 





This specially constructed QUAKER 
OIL BURNING FURNACE 
AND QUAKER OIL BURNER 
solves that problem for you------- 


Now with this COMBINED and SPECIALLY DESIGN- 
ED QUAKER STEEL OIL BURNING FURNACE 
and QUAKER OIL BURNER you can sell guaranteed warm 
air heating at a price that is less than the cost of a good 
mechanica! oil burner alone. 


Notice from the above illustration that this isa COMPLETE 
heating unit—not merely an oil burner attached. 


We want to tell all about this NEW and SUCCESSFUL 
idea that is making money for hundreds of dealers NOW. 
Write today. 


QUAKER MBG. CO. .-~* 
215A N. Michigan Ave. of 
Chicago, Illinois 7’ QUAKER 
eae of MFG. CO, 
a 215A N. Mich. Ave. 
Send this Zs ai Chicago, IIL. 
7 a 
coupon 4 a 
today 4 Send literature and dealer proposition 


oa on © coal 0 oil furnaces. 


MANUFACTURERS OF STEEL FURNACES FOR 30 YEARS 
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‘Tho ngn identifies the best 
sheet metal worker im your 
neighborhood. He uses 
Aamco Ingot Iron, the 
long-life, rust-resisting 


Lai. 





INGOT: ARON | 
> Snr — 


ual Work with Quality ho 
























Good sheet metal work starts here 


— beginning is half the job. Fin 
sheet metal man and you needn 


"t worry 


of what material is used. In other words, the 


labor cost is the same for poor material as it is 


d a good 


whether or not the work will be done right. 

In every neighborhood there is a sheet metal 
worker you can depend upon. He is the Ingot 
Iron Shop Man. That means he uses ARMCO Ingot 
Iron for such work as gutters, downspouts, flash- 
ing, roofing, siding, cornices—wherever metal is 
exposed to rust. 

He recommends ARMCO Ingot Iron because he 
knows it is the long-life, rust-resisting metal. It 
is the purest iron made. It is practically free from 
foreign substances that cause ordinary iron or 





Rain causes rust. Rust causes leaks 

Leaks cause trouble and expense 

The way to avoid this is to use 
AagMco Ingot Iron. 


for good material. Quite naturally a good sheet 
metal worker would rather use ARMCO Ingot Iron 
because he knows it will last. Your satisfaction 
builds his reputation. 

When you repair, or when you build, give 
your sheet metal job to the Ingot Iron Shop Man 
in your neighborhood. You can easily identify 
his shop by the Ingot Iron sign reproduced in 
the picture above. He will save you money, for 
his work lasts. 

THE AMERICAN ROLLING MILL Co., MIDDLETOWN OHIO 


steel to rust. And because of its purity 


a coat of zinc that is purer than the gal- 
A i Me Oo: vanizing on steel. So ARMCO Ingot Iron 
is doubly protected against rust. 


The Ingot Iron Shop Man will tell you 


INGOT IRON 
The Purest Iron Made 


that sixty cents of every dollar on a sheet 
metal job is spent for labor, regardless 


(Export) The Armco Internationa! Corporanon 
Middletown, Ohio Cable Address — Armco 
Diseribucors om all proncipal cites 


“Is it made of 
ARMCO Ingot Iron?” 


Every day, more and more people are 
making sure of enduring sheet metal 
work by asking this question. 


it takes 





ARMCO’S National Advertising Builds 
Business for Ingot Iron Shops 


“Good sheet metal work starts at the Ingot Iron 
Shop”’—that’s the message that ARMCO is tell- 
ing millions of readers of the Saturday Evening 
Post, Collier’s and Good Housekeeping magazines. 
Write the Secretary of Ingot Iron Shops now. 


Tell him that you want your sign and other 
business-building aids without delay. It costs you 
nothing to have an Ingot Iron Shop. And every 
job you do with ARMCO Ingot Iron means a 
satisfied customer added to your permanent list. 




















Mention AMERICAN ARTISAN in 


your reply—Thank you! 
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White 
For Our 
Illustrated 
Book of 
Order Blanks 
You'll find this book handy. It explains | 
how and simplifies ordering Stove, Fur- 
nace and Boiler repairs from the— 
Largest and Most Complete Stock 


ORTHWESTER 


STOVE REPAIR CO., CHICAGO 




















ROBINSON 
SMOKE CONSUMER 


SMOKE 
ELIMINATES SOOT 
ASY to install and it fits any 
furnace. Easy to operate and 
economical in price. 













A real money maker PAT. 


—write today for 
full information. 


Made by the makers of 
ROBINSON STEEL FURNACES 


THE A. H. ROBINSON COMPANY 


5103 Detroit Ave. CLEVELAND, OHIO 














BOLTS 


WE MANUFACTURE A COMPLETE 
LINE OF BOLT PRODUCTS, INCLUD- 
ING STOVE BOLTS, CARRIAGE BOLTS, 
MACHINE BOLTS, LAG BOLTS, NUTS, 
COTTER PINS, ETC. ALSO STOVE 
RODS, SMALL RIVETS AND HINGE 
PINS, CATALOG ON REQUEST. 














THE KIRK-LATTY CO. 
1971 W. 85th St. Cleveland, O. 














| 








PATTERNS 


FOR STOVES AND HEATERS ,x Soon 4 1noN 
VEDDER PATTERN WORKS “";;;°"*° TROY, N.Y. 


PATTERNS ino teaters 








IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 
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Clean Furnaces this 


NEW QUICK WAY! 


Te this new method for cleaning 
furnaces and flues. It’s the biggest 
time and labor saver on the market. 


Now, you can clean from five to eight 
furnaces a day by using the Sturtevant 
Portable Furnace Cleaner, and do a 
more thorough cleaning job. 


By offering this cleaning service, you not 
only make a reasonable profit on the 
cleaning, but you have an excellent 
chance to supply extra or new parts for 
the furnaces if any are needed—also an 
opportunity to sell new furnaces if the 
old ones are badly worn. 


The Sturtevant Portable Furnace Cleaner 
is simply and ruggedly built, has a power- 
ful suction, is easy to handle and can be 
operated from an ordinary electric light 
socket. 

Don’t delay investigating this new way to clean 
furnaces. Others are successfully using it. Write 
us for further information on the Sturtevant 
Portable Furnace Cleaner. Use the coupon 
below — NOW ! 


HYDE PARK, 
BOSTON, MASS. 





Dept. FC7 





B. F. Sturtevant Company, 
Hyde Park, Boston, Mass. 


Without obligation to me, send along further informa- 
tion and price on the Sturtevant Portable Furnace Cleaner. 




















Say you saw it in AMERICAN ARTISAN—Thank you! 




















Published to serve 
the 


Warm Air Furnace, 

Sheet Metal, Roofing, 

Stove and Hardware 
Industries 





Price: 


Canada . 


Foreign . . 
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is 
catered to the needs 
its long and succ 


for solution. 


AN ACHIEVEMENT 


An explanatory note regarding service to readers of American Artisan. This paper 
now nearing the completion of a half century of service. For almost fifty years # 

the men in the industries which it represents. At no time during 
career has American Artisan been in o better position to render 
complete, adequate service to its readers than it is today. In addition to the matter con- 
tained in our regular weekly publication, we maintain 
our readers. If you have a problem to solve, we courteously invite you to submit it to us 
In what better way can we learn of your problems than from you direct? 


ervice Departments for the use of 
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Cold FactsOn 
STYLE C COBBLE 
Cold. Face 






































One... The design permits the largest free air opening consistent 
with strength, safety and appearance. 


Two... Being of cast iron it has the desirable depth to the cross 
barrings so obviously missing in stamped steel faces. 


Three «+ The rolled edge and narrow rim assure a snug, even, 


easy setting without recessing. 


Four «+e The finish—Tanbo Antique—harmonizes well with all 
color schemes, therefore is suitable for any room. 


Five ¢ «+ Wear comes only on the “Tips” of the cobbles—the 
finish lasts indefinitely. 


Siz.’ The advantages of T & B Style ‘““C’’ Cobble Cold Air Face are 
apparent. 


Seven «+e As this style face is not attached in any way, it is easily 
removed to allow a complete cleaning of the cold air box. 


Style 80 Cobble Register matches style “C’” Cobble Cold Air Face. 


TUTTLE & BAILEY MFG. CO. 








t 
Tut TLE & BAILEY MFG Co. 441 Lexington Ave., New York City 
¢ : . Gentlemen: AA 
«Makers of ‘Registers and Grilles for 80 Years Kindly send full information regarding 
NUE Tuttle & Bailey Style “C’’ Cobble Cold Air 
oe aw rome ai Face —also Style 80 Cobble Register Face. 
36 Portland St., Boston 1123-29 W. 37th St., Chicago ae 
704 East 18th St., Kansas City Bridgeburg, Ontario, Canada Address. ---....----- 
2 emma oS 5 me -— 
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FCOnOmy 


Less fuel~more heat 


KLUE FRONT 
FURNACE 


SAVES MONEY 


Just as its name implies, the Inter- 
national Economy Blue Front Warm 
Air Furnace saves money for you and 
your customers. Reasonably priced, 
because of volume production and 
scientific foundry methods, these heat- 
ers insure your profits. Their design 
and construction, backed by a manu- 
facturer with eighty-five years of ex- 
perience, guarantee their quality and 
long life. 


EASILY OPERATED ~ 


Your customers save money through 
the ease and efficiency with which it 
is possible to operate these heaters. 
The narrow front cuts down the 
amount of heat radiated to the base- 
ment. 


LARGE AIR CAPACITY 


A large casing creates enormous air 
passing capacity. A large radiator de- 
No. 2244 flects half of this large volume of air 


toward the center over the hottest 
castings. 

And the attractive blue front pre- 
serves the value of each International 
Economy Furnace. 


Economy Blue Front Furnace 


22” Firepot—44" Casing 
Radiator 37” x 13" 

Weight 1,070 lbs.—Height 49%" 
Total Free Air—663" 

Over Feed Section—308" ACT NOW 
Guaranteed Rating—500" Plan to use more Economy Blue 
Cleanout, Ashpit, and Feed Section Thru Front Front Furnaces if you want satisfied 
100% Larger Water Pan customers whose thrifty selections of 
No Bolts, No Cement Joints to Front heaters are based on demands for real 
45% Air Passage over Feed Section heating service and fuel economy. 
Firepots 25% Heavier Catalog 1752-A will bring you de- 
New Cup Joints—No Rim Checking tailed information. We will be glad 
Grate Bars 50% Heavier to send your copy upen request. 


INTERNATIONAL 


HEATER  utica,n.y. COMPANY 


NEW YORK CHICAGO CLEVELAND PHILADELPHIA DETROIT NASHUA, N. H. 
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HERE may still be some sheet 

architects and general contrac- 
tors who are still doubtful of the 
efficacy of sheet metal to give su- 
perior service. There are undoubt- 
edly vast numbers of potential cus- 
tomers yet to be convinced that sheet 
metal does protect ; that sheet metal 
can render a service of far greater 
magnitude and import than any of 
the other materials sheet is rapidly 
supplanting. 

The progressive sheet metal con- 
tractors are, however, making great 
strides in their work of populariz- 
ing the ever lasting products. Sheet 
metal ventilators and roof coverings 
are every day demonstrating anew 
their power to be of supreme 
service. 

For instance, let us analyze the 
steam condensation problem which 
confronted the Springfield, Ohio, 
Metallic Casket Company, said to 
be the largest manufacturers of 
metallic caskets in the world. This 
corrective job was handled by 
Charles F. Hauck & Company, 
Springfield, Ohio. 

How the condensation of steam in 
the power plant was eliminated is 
told by Mr. Charles F. Hauck. 

“This power plant of the Metallic 
Casket Company was erected less 
than 20 years ago. It is 125 feet 
long and of proportionate width of 
brick construction, concrete floor 
and steel roof trusses, with girders 
about 5 feet on centers. 

“Originally the building was 
roofed with heavy concrete slabs laid 
on the girders. We had our misgiv- 
ings of this roof when applied, al- 
though we did not do the work. 
The roof always gave trouble from 
condensation, mainly because of lack 
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Section of Roof Not Covered with Corrugated Iron Is Over Boiler Room, 
and Shows How Roof Looked 


of ventilation and partly because of 
materal, no doubt. 

“An engineer was called in to 
prescribe for the condensation and 
advised a certain type of ventilator 
of a size we thought not large 
enough. The company procured 
ventilators with bases, then called 
on us to place them in position. We 
had to remove tiles and cover the 
remaining space with metal to fit 
ventilator bases. The engineer did 
not take into consideration the two 
girders at the comb, with the result 


that ventilators did not have proper 
inlet. Condensation continued and 
the vibration of building caused the 
tile to shatter and roof began to leak 
badly. 

“To avoid the expense of a new 
roof, we advised coating the old one 
with liquid asphalt cement, which 
the casket company did, and it an- 
swered for a while. One day, how- 
ever, one of the tiles fell in and we 
were called in to remedy the break 
in the roof. Our men found the 
roof in bad condition, but made 
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temporary. repairs and in talking 
the roof conditions over with the 
officials, we convinced them of the 
advisability of putting on a new 
roof. Suggestions were made to 
sheath the roof and apply slate or 
tile and a price was asked. We 
knew the expense of sheathing, as 
well as an added insurance rate, and 
thought of corrugated iron, pro- 
tected with a layer of asphalt, as- 
bestos paper, asphalt and a layer of 
water proofing similar to smooth 
surfaced felt roofing. We could not 
locate the manufacturers in our files 
and wrote several jobbers without 
We then wrote your mag- 
azine and immediately got desired 


success. 


information. 

“We immediately wrote this com- 
pany asking quotation and made 
price on covering entire roof. The 
question was asked us as to con- 
densation, and we stated it was a 
matter of ventilation and that they 
needed larger ventilators. As part 
of the roof over the boilers was not 
giving much trouble, it was sug- 
gested we quote on the part over 
condenser and engine rooms only 
and include proper ventilators. 

“We again took question up with 
the manufacturers of the material 
and they sent a representative, who 
made some calculations and recom- 
mended four 30-inch ventilators. 

“We made a quotation on. this 
part of the roof, which is 75 feet 
long, with ventilators and immedi- 
ately had a contract signed to pro- 
ceed with the work and rush with 
all possible dispatch. Just five weeks 
from signing of the contract, we had 
the roof applied. 

“The plant engineer is 
pleased with the ventilation and says 
he feels much safer, as he has no 
fears of the roof falling in on him. 

“The metal base of this roofing is 
20-gauge iron. The added strength 
was necessary, as men often have to 
work over roof because of convey- 
ing shavings, etc., to the boilers. 
Conveyor is above this roof. The 
only metal we used that was not 
protected was the stack collar, which 
we made of 20-gauge galvanized 
iron and constructed so as to allow 
for vibration ard also ventilate. 


much 
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“We naturally feel proud of this 
job, as it is the first of its kind in 
our city and possibly the best roof 
ever applied here. 
“A few years ago we renewed 


gutters on this building, using cop- 


per. We have since completed sev-* 


eral other big jobs for this same 
company. 
“Our shop has had the greatest 
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rush of business for this season of 
year that we have ever experienced.” 

It might be mentioned that archi- 
tects do not look with favor upon 
concrete slab roofing, because of the 
Con- 


warm air 


condensation that occurs. 
densation is caused by 
striking a cold surface such as a 
concrete slab roof would present to 
the atmosphere. 


Viewing Fire Prevention Week asa 
Thoroughly Business Proposition 


Merle Thorpe Says Fire Waste 
in 1925 Amounted to $570 ,000 ,000 


HIS year the first week in Oc- 

tober has been designated as 
Fire Prevention Week. In view of 
the fact that sheet metal contrac- 
tors are chiefly concerned with the 
ever greater sale and installation of 
fireproof materials, it would seem 
that they are vitally interested in 
the promotion of such movements as 


fire prevention as a business prop~ 
osition. 

Mr. Thorpe writes as follows: 

Business is proving that self-regu- 
lation will cure most of the ills 
which may creep into our commer- 
cial structure. There is no doubt 
that business in the United States 
today is on a higher plane than ever 














Interior View of Sheet Metal Shop of Handstad Hardware Company, 717-719 
Cedar Avenue, Minneapolis, Minnesota. 


+. 








fire prevention week. They must 
consider such movements in the 
light of business propositions. 

As an inspiration to those aggres- 
sive sheet men who are deeply con- 
cerned with the prevention of fire 
loss, there is quoted hereinafter 
what Mr. Merle Thorpe, editor of 
Nation’s Business, has to say about 


before and this in a large measure 
is due to the wise policy of self- 
government which has been gener- 
ally adopted and practiced by the in- 
dustrial and mercantile leaders of 
the country. The cry for govern- 
ment control is still heard, but its 
intensity will diminish in direct pro- 
portion to the extent to which busi- 
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ness can regulate itself. It is, there- 
fore, up to business itself to say 
whether the specter of government 
regulation and control shall restrict 
and strangle private initiative. Ob- 
viously, if business cannot adminis- 
ter to its own needs, the government 
must and will. Every possible loop- 
hole which may be seized by the pro- 
ponents of government regulation 
should be blocked effectively. 

Take the fire waste situation as 
an example. Losses have been con- 
stantly mounting. In 1905 property 
valued at $165,000,000 was de- 
stroyed, in 1915 the loss was $172,- 
000,000 and from that time to the 
present every year has witnessed a 
larger loss than the preceding one, 
with the result that the estimate for 
fire waste in 1925 is $570,000,000. 
A national problem of such impor- 
tance will not long be overlooked by 
the members of the “There Ought 
to Be a Law” clan who are con- 
stantly on the lookout for new 
material. 

If rising losses continue, does it 
not seem logical that zealous enthu- 
siasts will advocate legislation 
which, while ostensibly for the pur- 
pose of eliminating fire hazards in 
business and industry, will in effect 
restrict and unduly hamper private 
enterprise? Their argument may 
be, and it cannot be successfully re- 
futed, that higher fire losses make 
for increased cost of goods to the 
consumer. Every dollar’s worth of 
property destroyed by fire is paid 
for by the public. A paternalistic 
argument—yes but one which in 
principle is everlastingly before us 
in some form. 

There are some who still harbor 
the fallacious notion that the insur- 
ance companies bear this loss. They 
do not seem to realize that the in- 
surers are merely collecting agencies 
which derive a revenue from the 
many to reimburse the unfortunate 
few who sustain losses. It is axio- 
matic as losses increase, insurance 
rates must follow. Otherwise the 
reservoir of funds held by the com- 
panies for the purpose of paying 
claims would dry up. 

Fire prevention experts inform 
us that from one-half to two-thirds 
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of the total fire waste of the coun- 
try is due to carelessness and may 
readily be prevented. The remain- 
der of the loss is caused by fires 
which may not have been prevent- 
able but at least could have been 
checked if we had but followed and 
applied the technical standards cre- 
ated as a result of the experience of 
leading fire prevention and protec- 
tion engineers throughout the coun- 
try. 

It would seem that the first two 
steps in a concerted drive on fire 
waste should be a program of edu- 
cation and a campaign to secure 
more widespread recognition and 
adoption of the information avail- 
able for waste 
through permanent changes and im- 


decreasing fire 


provements. Fire. Prevention Week, 
which we are now observing appro- 
priately, comes under the first of 
these headings. This week is pri- 
marily designed for fire prevention 
education. Newspapers, radio, post- 
ers, stickers, addresses, demonstra- 
tions—all are being used to incul- 
cate in the minds of the American 
public the necessity of exercising 
proper precautions at all times to 
stave off the ever threatening danger 
of fire. 

But in the final analysis fire wast- 
age will only be controlled when we 
have made it impossible for fires to 
spread far beyond their point of 
origin, and at the same time have 
provided means to _ extinguish 
promptly and effectively those fires 
which do occur. It takes time to 
bring about such improvements as 
would make a city fire safe, but the 
individual property owner can ac- 
complish it easily. Individual con- 
cerns have proved conclusively that 
heavy fire losses need not be experi- 
enced. Impelled chiefly by eco- 
nomic reasons, they have decreed 
that their businesses should not be 
interrupted by fires. 

Every business man owes it to 
himself and his community to make 
his property as free as possible from 
dangers of fire. Our excessive na- 
tional fire loss is the aggregate sum 
of thousands of individual losses, 
large and small. Every single fire 
which is prevented or extinguished 
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before much damage is done will 


tend to decrease this enormous 
waste. 

Business men’s organizations are 
doing their part. Several hundred 
chambers of commerce have fire 
prevention committees and in many 
cities other local groups are func- 
tioning. In addition to safeguard- 
ing his own property, the individual 
business man can render a real com- 
munity service by co-operating with 
and assisting his local fire preven- 
tion committee. We have the am- 
munition to reduce fire waste and 
we have ample man power if it can 
The call for volunteers 
With an enthu- 


siastic response, we are going to win 


be utilized. 
has been sounded. 


the war against fire waste. 
Cleating Tee Stem Found 
Better Than Riveting 

for Rigidity 

For better rigidity, cleating the 
tee joint is far more dependable than 
merely riveting it. Cleating the 
joint takes a little more time than a 
rivet at the apex on each side of the 
connection, but this method is found 
to be infinitely safer. 

If a rivet method is used on a pipe 
conveying smoke, the metal around 
the rivet soon weakens, the rivet 
gets loose, thus permitting the joint 
to sever. This does not happen 
when the cleating method is used. 

The cost of the additional metal 
when cleating is not large enough to 
make any material difference, as 
scrap from around the shop can be 
picked up for that purpose. 

Cleating in is a handy method and 
makes a strong joint, where it is 
used to connect the first or bottom 
joint of a smoke stack to a flat metal 
plate. At times the pitch of the roof 
will be found to be considerable, es- 
pecially when wood shingles cover 
the house. In such cases it will be 
found that the bottom of the pipe 
will have to be cut at an acute angle. 

This necessity will make it diffi- 
cult to get between the pipe and the 
plate at the throat to secure it in any 
manner from the top. By cleating 
this joint into the metal plate or 
apron it can be made absolutely se- 
cure and is accomplished. 
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If the pipe has been cut true at 
the bottom to meet the angle re- 
quired, it can be set upon the plate 
and the hole outlined. Then cut out 
the line described to receive the 
joint. An eighth inch or wider hem 
is formed on the outer side of the 
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angled bottom. Material can _ be 
riveted around the inside of this 
flanged edge, trimmed to width 
wanted and snipped into the hem 
when the pipe is turned up side 
down. The plate can be slipped 
down onto the hem, and then the 
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snipped prongs can be hammered 
down smooth. It may be soldered 
in the throat if used as a roof plate 
or two or more prongs riveted if 
used otherwise. Riveting is not ab- 
solutely necessary, except to prevent 
a leak on the roof. 


Metal Trim Installation Lucrative Field 


for Contractor 


Showing Details of Installing Metal 
Trim Job in St. Louis, Missouri 


By O. W. Korue, Principal St. Louis Technical Institute, St. Louis 


NE hundred and twenty-five 

million dollars transferred into 
the new Federal Reserve Bank— 
that is what the public hears about 
the huge new banking institution at 
Fourth, Locust and Third Streets, 
St. Louis. 

But for sheet metal tradesmen 
there is a considerable story con- 
nected, as well, no doubt, for nu- 
merous other tradesmen. But for 
sheet metal men the outstanding 
types of work are metal trim in- 
stallation, indirect heating and ven- 
tilating, pneumatic air system and 
restaurant equipment. 

It is the metal trim that we shall 


cover here, which consists mainly. 


of metal partitions for cages, metal 
desks, metal lockers, storage bins, 
rails, etc. The material was fur- 
nished by the General Fire Proof- 
ing Company of Youngstqwn, Ohio, 
and the installation on the job was 
taken care of by the National Metal 
Products Company, G. F. Carraher, 
proprietor, 3937 Olive Street, St. 
Louis, Missouri, while the job was 
very ably superintended by Edward 
Symour, Superintendent of works. 


A Few of the Outstanding Figures 

About fifteen carloads of metal 
trim were installed, requiring an av- 
erage of about thirty-five journey- 
men mechanics for some four 
months’ time to do the work. Erec- 
tion costs amount to some $22,000, 
while the job itself is said to run 
considerably over a quarter of a 
million dollars. 

Upon inspection of a completed 


job of this kind, the viewer is struck 
with the simplicity of the work, 
which makes a very beautiful ap- 
pearance, so that most men would 
say this is indéed simple stuff, no 
skill required in this erection. Well, 
maybe not, but it is comparatively 
new to most of our tradesmen and 
so men who work on it have a great 
privilege and naturally they feel this 
requires the apex of mechanical skill 
and trade knowledge. But let us 
see how this work is arrived at. 


Naturally the floor plans come 
first. Consultations produce the 
partition lines for the hundreds of 
cages, as well as desk room, locker 
space, storage bins, etc., etc. Next 
the manufacturer of hollow metal 
trim is brought on the scene, and 
either a certain make is selécted or 
the work is awarded the success- 
ful bidder. Well, now this success- 
ful manufacturer must take the 
architect’s plans of roughing in 
measurements and work out typical 
details for each partition. Hence 
every post, door and panel has its 
definite measurements. 


To these measurements the fac- 
tory gets out all the work so as to 
fit in between measurements of the 
walls, halls, piers, etc., etc. The 
posts are made out of 14-gauge 
steel, no doubt; are so drawn from 
a round tube. All cross bars are 
light channel irons anchored to the 
posts by lugs, and all window and 
door strips are fitted in place by 
drilling and taping for brass screws. 
The top panel is filled with high 


polished wired glass, while the lower 
panel is covered with 16-gauge steel 
sheets, all bored and tapped for 
screws to fit through the sheets into 
the posts. 

So at the factory a greater part 
of the work is set up and then dis- 
mantled again. All work is then 
enameled with a dark olive green 
enamel, which is either well dried 
or baked. In this way every piece 
is cut to its right length, and where 
these wall sheets must pass around 
square columns, the sheets are bent 
at the factory before enameling, so 
on the job there is no cutting or 
fitting to do to speak of. This 
work is then well packed and sent 
to the job for installation, with plans 
and measurements and numbers for 
every part. 

Preparing for the Job 

Now comes the most difficult 
work of all—that of preparing the 
job. Men who are used to jobs un- 
der construction will know how un- 
reliable everything is. Walls, sides 
wider than others, halls are out of 
line, floors raise and dip until it 
seems there is nothing nowhere 
from which reliable measurements 
can be taken-or made. In addition 
to this the floors are often filled 
with timber scaffolding and other 
junk so that it is quite impossible 
to get anywhere or arrive at any- 
thing without considerable work in 
first blazing the trail. 

This was the condition that Su- 
perintendent Edward Symour and 
George Richter, his assistant, found 
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DETAILS FOR ERECTING METAL 
Trim in Fire PRooF Bui. DINGS 
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SECTION F-F 








when called on to lay out the work 
for the plasterers to make their fin- 
ished wall lines to. The floors were 
covered with sawdust and water 
soaked so that the feet were often 
ankle deep in mush, while scaffolds 
obstructed any convenient measure- 
ments that may have been taken. It 
would be a long story to tell, but 
with chalk lines, plumb bobs, levels, 
squares, etc., the measurements 
from the blue prints were trans- 
ferred to the walls, piers, hallways, 
etc. 

Observe, here a service was ren- 
dered by sheet metal men that ordi- 
narily belongs to the engineering 
staff of the general contractor—that 
of laying out partitions, walls, halls, 
plaster lines, etc. But since the 
sheet metal trim was all fabricated at 
the factory, it, therefore, remained 


Details of Metal Trim Installation 


for the superintendent and his as- 
sistant to mark off definite measure- 
ments in which the trim was to fit. 
Hence it involved the work from 
the ground up and establishing fin- 
ishing lines for the plasterers to 
work to. In some places walls and 
piers had to be dressed down a bit 
and in other places as much as from 
1% to 3 inches of plaster had to be 
filled in, in order to build out the 
hollow spaces and make a snug fit 
for the trim work to butt against. 
No one will dispute that outside 
of the architect’s designing and the 
designing at the factory, this pre- 
paring the job for receiving the 
trim is the real engineering feat of 
the entire job. In fact, it is a rela- 
tively easy thing to work on paper 
exclusively, but where a person 
must work from very precise paper 


measurements and apply them to 
uncertain job measurements that in- 
volves considerable practical judg- 
ment and a knowledge of the work. 
As these measurements were estab- 
lished, points were marked to en- 
able running the anchor strips. 
These are shown along the wall of 
our drawing and also by the detail 
F-F. The outside surface is the 
one to go by, and these strips are 
built against the walls, piers, etc., 
where brick, tile or concrete is used. 

The face of these Z strips must 
be perfectly straight and if the wall 
runs crooked, the hollows must be 
built out while the hills must be 
chipped off. Thus the top as well 
as the bottom and the vertical cross 
seam strips must be perfectly even. 
These strips are made out of gal- 
vanized iron of about 20 to 16- 
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gauge and bent to a Z shape. On 
this job there are some 5,000 feet 
of these flat wall sheets called 
“dado” sheets, and so an idea may 
be had at establishing a floor line 
tor all of it, as well as the plaster 
line. When these strips were se- 
curely anchored to the wall, the 
plasterers filled in the voids with 
plaster, which gives a solid backing 
tor the wall sheets. 
Erecting the Materials 

Naturally the first condition is to 
start right, and this is best done 
with the “dado” sheet from some 
corner and line up the sheets, first 
using only four or six screws per 
sheet. Here an automatic electric 
drill is used so that the drilling of 
the hole into the anchor strip and 
the tapping is done in one operation. 
The drill is reversible so that to 
press forward it turns to the right, 
while pulling backward the drill tap 
turns to the left and so releases 
itself. Some 25 or more of these 
tools were loaned the erecting com- 
pany by the metal trim manufac- 
turer. 

When an entire side wall has been 
lined with sheets and all is square 
and in line, other men come along 
and fill in the rest of the screws 
along the top edge and the vertical 
cross seams. Along the bottom edge 
a two-inch strip of brass, having its 
edges hemmed, is screwed to the 
base plate by staggering the screws. 
But this is about the last operation 
on the job, as this is a mop strip 
and is to protect the enameled trim. 

In setting partitions it is also 
natural to start with some wall and 
work outward, as our sketch shows. 
Measurements must, of course, be 
well placed, but none of the parti- 
tions are anchored to the wall or 
floor until the entire row is set up. 
This allows for slight adjustments 
that may be necessary to shift a par- 
tition a fraction of an inch one way 
or another. However, in setting up 
the cross channel, bars are bolted to 
the posts by means of screws. After 
this one side of the lower “dado” 
sheets are screwed .in place to be 
sure the posts are perfectly square. 
If the floor should form slight hol- 
lows or high spots, the work must 
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be lined, either by building up the 
floor or trimming it down a bit. The 
floor is finished with a rubber slab 
or sheet and this allows for adjust- 
ments if necessary. 

Each of the posts have holes lo- 
cated as at “a” and “b” for run- 
ning electric wires along for the 
signal system. So well is this wired 
that every cage door makes a record 
on being opened or closed, and if 
anyone tampers with the locks it 
also records it. Some of the doors 
have three combination locks and it 
is truly amazing to observe the many 
precautions taken to safeguard 
against possible tricky folks. But 
after all posts and cross bar chan- 
nels are set for a series of cages the 
base sheets are removed and the 
bottom channel bars are anchored to 
the floor with two expansion bolts 
for each panel. The wall posts are 
also anchored to the walls and the 
dado sheets are again screwed in 
place. 

The structural steel workers cover 
the top with wire grating, which are 
made to set in place and are bolted. 
Because of the cross channel bars 
which are 2 by % by % inch in 
size, the structural steel workers 
laid claim to the installation of this 
metal trim and even went on strike 
several weeks in support of their 
contention. But the fastening of 
these channel bars in place is only 
about 3 to 5 per cent of the entire 
work. 

Doors are made of hollow metal 
and have a special hinge in a box set 
in the floor, which acts as the spring 
and hinge. Some of the vault doors 
are equipped with chain hinges 
which are a very novel arrangement. 
Otherwise as the door posts are 
squarely placed, it is not much of a 
trick to hang the doors. The glaziers 
set the glass in the upper panel of 
the partition. Those partitions in the 
halls, etc., that are exposed are 
equipped with bullet proof glass. 
The setting is very simple, since all 
that is needed is to remove the strip, 
put a layer of putting or felt in 
place to prevent friction between 
the glass and metal, and screw the 
strip in place again. 

Our several details on the draw- 
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ing shows how this is done, all of 
which is very simple. In fact, there 
is no cutting or fitting to do. But 
the way all sizes are-made in the 
factory they are installed. It is only 
where electric light wall button 
boxes slightly interfere with the top 
of the dado sheets that a little trim- 
ming is necessary, and this is done 
with a chisel. Of course, care must 
be taken not to mar the enamel, 
which is polished with oil when the 
job is done and it gives a very beau- 
tiful finish. 

Such is the general work for fif- 
teen carloads of materials. The lock- 
ers, storage bins, stalls for trucks. 
hand rails, etc., all follow a similar 
procedure. It is the assembling of 
fabricated material. In the running 
of long rows of lockers some un- 
evenness of the floor is often met 
with, and this makes the lines 
crooked. But by cutting off the 
bottom edges or dressing down the 
floor surface a fraction, the desired 
results are obtained. 

The metal trim is a great field of 
industry and is only being realized 
hy the sheet metal trade in the last 
few years. Formerly. the carpen- 
ters laid claim to it, and they still 
do; but the work belongs to sheet 
metal pure and simple. 

Most tradesmen do not realize 
that sheet metal embodies several 
engineering fields, and still the 
masses call themselves “tinners.” 
When they ask for a job, they call 
themselves a tinner and when they 
speak in public they call themselves 
tinners. And the greatest offenders 
of all who belittle their great craft 
are the employers at large. Most 
of them refuse to consider any new 
work of a big nature, and when they 
advertise their business they exploit 
the words tinner, the trade of 30 
years ago. If they advertise for a 
man, it is tinier again, and in many 
association meetings the only word 
one hears is tinner when they speak 
of their profession. 

Yes! Sheet metal is made up of 
several engineering professions and 
the installation of metal trim is but 
another that requires engineering 
ability for its successful manage- 
ment. Sheet metal requires far more 
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geometrical knowledge and a broad- 
er understanding of construction 
than many another type of engineer, 
who unfurls his title before the pub- 
lic with such prominence. The 
“private” of the army is much like 
the “private” of the mechanic—he 
is all he will ever be. 

After the newness of metal trim 
is wore off among our tradesmen, 
it will be found a far more delight- 
ful piece of work that is easier exe- 
cuted—than it takes to hang gut- 
ters, or scrape tin roofs or even 
clean old furnaces. Indeed, here it 
is not even necessary to know how 
to solder—but it is very necessary 
that he has a keen perception of a 
line—in other words that he can see 
straight. There is nothing that 
aids this perception more than a 
good training in sheet metal design 
and pattern drafting. That is the 
beginning of Engineerang and men 
without this high valued ability are 
just privates—even though they be- 
lieve in their own heart that they 
are world beaters; but that does not 
make them so to others who know 
and require engineering services. 
For instance, Tinners have not got 
it, and now let us wonder how 
many this includes? 


Etie Sheet Metal 
Works, Houston, Texas, 
Now Located in New Home 

The Etie Sheet Metal Works of 
Houston, Texas, moved into their 
new home at 1509 Washington Ave- 
nue recently, realizing a dream of 
years agone. Just 22 years ago Mr. 
Etie began business in the wash- 
house of his mother’s back yard. 
From this small start one of the 
most progressive sheet metal firms 
in the southwest has grown. 

“It was my dream when I first 
went into business that some day I 
would have the biggest firm of its 
kind in the city,” Mr. Etie stated in 
commenting on his organization, 
“and now I am pleased to say that 
through the steady growth of the 
business this dream is being real- 
ized.” 

The new home of the Etie Sheet 
Metal Works is of two-story con- 
struction, of hollow tile, and occu- 
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pies a space 50x100 feet facing on 
Washington Avenue. It is directly 
across from the location where the 
business has been located during 
the past few years. 

The ground floor front is used for 
the office, with a workroom and fac- 
tory in the rear. The upper floor 
will be a storeroom. 

Mr. Etie has been a resident of 
Houston for the past 29 years and 


has spent 22 years of that time in 
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In 1911, after 
outgrowing two previous locations, 


his present business. 


the company moved to 1510 Wash- 
ington Avenue, across from the new 
home. 

In addition to handling sheet 
metal work the company makes a 
specialty of furnaces. A popular 
line of reliable furnaces, with timely 
displays, has developed a very sat- 
business, so 


isfactory volume of 


officials Say. 


Illinois Auxiliary Offers $100 for Four 
Best Sheet Metal Window Displays 


Photographs to Be Judged and Winners 
Designated at Next Illinois Convention 


VERY sheet metal contractor 

who is a member of a state or 
local sheet metal contractors’ organ- 
ization knows the avowed purpose 
of the men in forming such an as- 
sociation. But as to the purposes 
of the Travelers’ Auxiliary which 
has been formed in nearly every in- 
stance where the state boasts an as- 
sociation, that is another matter. 

These auxiliaries are made up of 
manufacturers’ and jobbers’ sales- 
men who have taken it upon them- 
selves to assist the parent organiza- 
tion in increasing membership and 
other matters for the upbuilding of 
the organization and the industry. 

Each and every one of these aux- 
iliaries is doing all in its power to 
assist its parent organization. 

Now to particularize. The Board 
of Directors of the Travelers’ Aux- 
iliary of the Illinois Sheet Metal 
Contractors’ Association recently 
hit upon a new method of creating 
interest in the industry’s betterment. 
They have determined to hold a win- 
dow display competition, in order to 
stimulate an interest in better sheet 
metal window displays. In order 
to build up an interest in the con- 
test, the Travelers’ Auxiliary has 
voted $100.00 to be divided into 
four cash prizes. 

Here are the rules which must be 
observed by contestants in order to 
be eligible for the prizes: 

Four prizes are to be awarded as 
follows : First prize, $50.000 ; second 


prize, $25.00; third prize, $15.00; 
fourth prize, $10.00. 

Contestants may enter as many 
photographs and descriptions as they 
desire. Each photograph must be 
accompanied by descriptions of how 
the window displays were arranged 
and the materials used. The descrip- 
tion is important and must be ade- 
quate. These photographs and de- 
scriptions must reach the office of 
the Auxiliary Secretary, Etta Cohn, 
620 South Michigan Avenue, Chi- 
cago, Illinois, not later than one 
week before the opening the 1927 
Illinois Convention. 

Each photograph and description 
must be signed by a fictitious name 
or device and the same name or de- 
vice must be put in a sealed envelope 
containing the real name and address 
of the contestant. * 

This sealed envelope must be en- 
closed with the photograph. The 
photographs and descriptions will 
be judged at the convention and an- 
nouncement of the prize winners 
will also be made at that time. 

This competition is open to any 
and all sheet metal contractors, 
warm air furnace installers or roof- 
ing contractors. 

The Travelers Auxiliary reserve 
the right to submit for publication 
in the various trade papers any or 
all of the photographs and descrip- 
tions submitted. 

Any contractor who is desirous of 
entering photographs in the contest 
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may ask the salesmen who call on 
him for their help in trimming his 
window. They will be glad to give 
suggestions and help develop ideas. 
U. T. Hungerford Brass 

and Copper Moves 

Philadelphia Warehouse 


The Philadelphia warehouse of 
the U. T. Hungerford Brass & 
Copper Company has been removed 
to 46 North Sixth, corner Filbert 
Street, Philadelphia, Pennsylvania, 
where, with an increased stock and 
better facilities for giving the maxi- 


mum of service, the company will 
be glad to meet its customers in the 


future. 





Illinois Travelers’ 
Auxiliary Officers Hold 
Meeting at Chicago 

On Monday, September 13th, offi- 
cers and members of the Publicity 
Board of the Travelers’ Auxiliary 
to the Illinois Sheet Metal Contrac- 
tors’ Association held a meeting in 
the offices of AMERICAN ARTISAN, 
620 South Michigan Avenue. 

Those present were President H. 
R. Harrison, Directors P. M. Lo- 
renz and William P. Laffin, and E. 
C. Carter and J. F. Johnson of the 
Publicity Committee. 

The secretary’s minutes of the 
last meeting and the report of work 
accomplished since that time were 
read by President Harrison in the 
absence of the secretary. The report 
showed that the membership cam- 
paign conducted by the secretary’s 
office resulted fh bringing in twenty- 
five new members. 

A rough printers’ proof of the 
roster was approved by the board of 
directors and these attractive wall 
cards will be mailed to the con- 
tractors at an early date. 

The roster contains names of 
firms and salesmen members of the 
Auxiliary and the terms of the Cash 
Prize Window Display Competition, 
being conducted by the Auxiliary. 
The terms of the contest are given 
on another page of this issue. 

The trade-marks of the National 
Warm Air Heating and Ventilating 
Association and the National Asso- 
ciation of Sheet Metal Contractors 
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also appear on the roster. 

It is planned to make the meeting 
of the Auxiliary at the Ottawa con- 
vention a business and inspirational 
affair. 

The suggestion that a speaker who 
could deliver a short talk of benefit 
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to salesmen be obtained was offered 
by Mr. Lorenz and approved by 
those present. | 

Another meeting will be held be- 
fore Thanksgiving. 

Travelers are asked to watch for 
the rosters. 
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Address of Miles Furnace Fan 
Company. 


From Michael Heating Company, 414-424 
West Colfax Avenue, Denver, Colo- 
rado. 


Please advise us where the Miles 
Furnace Fan Company is located. 
Ans.—It is now known as The 
Warm Air Furnace Fan Company, 
and is located at 6511 Cedar Ave- 
nue, Cleveland, Ohio. 
Horseradish Grinders. 


From D. E. Hubbell, R. R. No. 2, Ypsi- 
lanti, Michigan. 


Can you tell us who makes horse- 
radish grinders? I want a power 
grinder such as the electric drive. 

Ans.—Kelso and Company, 557 
Quincy Street, Chicago, Illinois, 
and Schroeter Brothers Company, 
St. Louis, Missouri. 

“Hercules” Boilers. 

From Brand and Bohrman, 226 South 
Seventh Street, Louisville, Kentucky. 
Please advise us who makes the 

“Hercules” boilers. 

Ans.—This is the brand of Sears, 
Roebuck and Company, Homan and 
Arthington Streets, Chicago, Illi- 
nois. 

Horseradish Bottles. 


From D. E. Hubbell, R. R. No. 2, Ypsi- 
lanti, Michigan. 
Kindly advise me who makes 


horseradish bottles. 

Ans.—Adams Brothers and Com- 
pany, 136 West Lake Street, and 
The Owens Bottle Company, 38 
South Dearborn Street; both of 
Chicago, Illinois. 

Dairy Stock Tif Plate. 


From R. C. Sermon and Company, 5911 
Elinor Street, Duluth, Minnesota. 
Can you inform us where we can 


buy dairy stock tin plate imported 
from Wales, size 22 gauge, 36”x 
96”; also who sells this same class 
of material, domestic make? 


Ans.—N. and G. Taylor Com- 
pany, Pt‘ladelphia, Pennsylvania; 
Merchant and Evans Company, 
Philadelphia, Pennsylvania, and The 
J. M. and L. A. Osborn Company, 
Cleveland, Ohio. 

Repairs for “Carbon Banner” Stove. 


From Joseph Jones, 334 High Avenue, 
Sharon, Pennsylvania. 


Where can I get repair parts for 
the “Carbon Banner” stove, former- 
ly made by Baxter Stove Company 
of Mansfield, Ohio? Is the stove 
being made now and by whom? 

Ans.—Repair parts may be had 
from Northwestern Stove Repair 
Company, 654 West Roosevelt 
Road, Chicago, and Niehaus Stove 
and Furnace Repair Company, 
Cleveland, Ohio. This stove is no 
longer being manufactured. 

“Royal” Furnace. 


From West Side Hardware Company, 
Evanston, Illinois. 


Who makes the “Royal” fur- 
naces ? 

Ans.—Hart and Crouse Com- 
pany, Utica, New York, and 1446 
South Canal Street, Chicago. 


Sheet Metal Course in Chicago High 
Schools. 


From L. E. Ruddell, 1444 Strauss Build- 
ing, Chicago, Illinois. 


Is there a high school that has a 
night class in sheet metal work? 

Ans.—Yes; Lane Technical High 
School, Division and Sedgwick 
Streets, Chicago, Illinois. 

“Fyre-Syde” Fireplace Heater. 


From Frank E. Wilk, P. O. Box 402, 
Syracuse, Nebraska. 
We should like to know who 


makes the “Fyre-Syde” fireplace 
heater. 

Ans.—Snow Manufacturing Com- 
pany, 2437 East 24th Street, Los 
Angeles, California. 
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Fire Prevention Publicity an 
Ally of Contractors 


OES the advent of fire prevention week—October 
3 to 9—offer any possibilities for the increased sale 
of sheet metal? Yes! decidedly. 

Fire, when unconfined, can become a terrible destruc- 
tive force. History is replete with instances of great 
iosses, both in life and property, caused by fires whose 
origin at least could have been prevented had proper 
precautions against fire been exercised when the ill-fated 
structures were erected. 

One of the primary objects and duties of a sheet metal 
contractor is to build for permanence. One of his priv- 
ileges is to get a profit therefor. If he does not get the 
profit, he is a fool. 

Regardless of whether or not the sheet metal con- 
tractor receives aid in his work from outside agencies, he 
is in duty bound to build for permanence. But it often 
happens that other agencies do help him. For instance, 
fire prevention week, which will be held from October 
3 to 9 this year, will generate a vast force which can be 
readily harnessed by the sheet-metal.industry-as- a whole 
and by the individual in his own locality. 


The whole affair is an advertising proposition pure 
and simple. The metropolitan daily papers and the local 
sheets will make a great deal of comment on the need 
for fire prevention. Talks over the radio will tend to 
emphasize the destructive force of fire unconfined. The 
great fires of history will be brought to the fore and the 
magnitude of the property loss will be presented to the 
public in terms of dollars and cents. In short, great 
emphasis will be placed on the need for greater fire 
prevention. The public mind is brought to a very 
receptive state by this invisible but powerful force—the 
daily press. But no good can result unless action of the 
right kind is produced. 

Now, the contractor needs only to go one step further 
and show his public how the desired end can be attained 
by indicating to them where the fire-proofing materials 
and services can be procured. 

The sheet metal contractor or the warm air furnace 
installer who does not take advantage of this powerful 
ally, who does not make the most of such a wonderful 
opportunity, is not alive to his possibilities. In order 
to reap ne full benefit of this publicity the contractor 
needs only to add the final chapter of this grewsome 
story which has aroused the public interest by showing 
how such disasters can be prevented in the future with 
a greater use of sheet metal. This is the golden key 
that will unlock the pocketbooks of home owners. The 
public is willing to spend when it is shown them that 
they will benefit directly. The contractor must do the 
showing. 


Preparing the Organization for 
the Fall Rush 


HE passing of Labor Day is officially conceded to 

mark the end of summer. Vacations are by that 
date pretty much a matter of history and the full force 
is back on the job, refreshed and ready to get back into 
the routine of work. 

A little later on the fall breezes will begin to rustle 
the vari-colored leaves, and then if ever is the natural 
stage setting propitious for a rush of business for the 
sheet metal contractor and warm air furnace installer. 

Some of these men have already thought about the 
increased business and have prepared for it. Others, no 
qgoubt, are rapidly completing their preparations, but 
there are always some who procrastinate. It is to this 
latter group that this message is directed. 

Now, if ever, you should be able to realize a hand- 
some return in added business from telephone calls, 
circular letters and appropriate advertising in local news- 
papers. 

By no means neglect the house-to-house canvass—the 
doorbell ringing habit. Many a successful warm air 
furnace installer has experienced the efficacy of house- 
to-house canvassing to pull business. They know that 
there is no substitute for personal contact, and there is 
no better method of getting that personal contact than 
by meeting the prospective customer where you can 
explain the details of the job. 

The warm air furnace installer who does not include 
the house-to-house canvass among his sales efforts is not 
taking full advantage of all of his opportunities to get 
business. 

The greater the number of people to whom you can 
personally tell your story, the greater will be the per- 
centage of business that you will capture during the 
year. 

Prepare now for the rush of fall business. An order, 
obtained over the telephone, to clean and inspect the 
furnace gives the contractor an excellent opportunity to 
get repair business. It will give him a chance to show 
what real service is. Good service is the best advertise- 
ment any business could possibly get. 

Increased business must be worked for. It will not 
come into your plant of its own accord, at least not until 
you have spent a great deal of.time and energy cultivat- 
ing the ground where you expect it to grow. 

The man who meets the public in the way that the 
sheet metal contractors or warm air furnace installers 
do cannot place all of his reliance on the printed word 
advertising in any of its numerous forms. All of these 
combined, or any one of them individually, are excellent 
adjuncts to business-getting. They are all necesary to 
the conduct of business, but they cannot take the place 
of personal contact, and there is only one way to get that. 
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By Sidney Arnofo 


e of b is sensibility; warm, tender fellow- 
feeling with all forms of existence.’”’—Carlyle. 
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Every Saturday for quite a few 
years | have enjoyed a visit with my 
friend, I. B. Allen, who for many 
years conducted a sheet metal con- 
tracting business down in Muncie, 
Indiana. 

For some months past I 
missed the pleasure of a Saturday 
afternoon chat and smoke with my 
friend, and the following note ex- 
plains his pardonable neglect : 

From Lock Box 2781, St. Peters- 


burg, Fla. 


have 


To Sidney Arnold. 
Dear Sir and What: 

Am sorry I cannot make a per- 
sonal call. But I am asking you to 
just wrap up about three of the lat- 
est ones off the press and mail them 
to me. Find postage enclosed. Will 
tell you all about it some time later. 
All is well on the Gulf and with the 
boy on the Ohio River. If you will 


comply with the above request, you 
will soon receive a Robert Burns. 
Thanking you, beg to remain, 
Yours very truly, 
I, B. ALLEN. 


* * * 


C. R. Keeler, of the Hart & 
Crouse Company, speeded out across 
the street with his Ford and struck 
the street car squarely amidships. 
The street car conductor got off to 
investigate and collect evidence for 
his official report. 

“What’s the matter with you?” 
the conductor asked C. R. “Don't 
you know you can’t run under my 
car with your top up?” 

* x * 


H. R. Harrison, who looks after 
the interests of the Rudy Furnace 
Company in the Chicago district, 
was of the opinion, until quite re- 
cently, that he was the master of 


his own castle. But H. R.’s dis- 


illusionment came all too suddenly. 
It all came about in this way. 
His patience had been sorely tried 
during that day. At the end of the 
working day he pulled down his 
roll-top desk, thinking to himself as 






he left the office: “Well, I'll hurry 
home and get a good dinner. Then 
I will do a little reading and get to 
bed early and enjoy a good night’s 
rest.” 

He went home, had a good din- 
ner, after which he put on his smok- 
ing jacket and was just about to 
pull on his carpet slippers when his 
wife entered the room and said, 
“Why, H. R., don’t you know that 
we have a theatre engagement with 
the Browns thig evening?” H. R. 
said, sighing inwardly but outwardly 
smiling, “I am very sorry, dear. I 
quite forgot about it. I will run 
upstairs and get dressed immedi- 
ately.” 

Three hours later he was congrat- 
ulating himself that it was about 
over and he would soon be able to 
gratify at least part of his early-to- 
bed ambition when his wife sud- 
denly whispered: ‘Dear, the last 
time we went to the theatre with 
the Browns they invited us to sup- 
per afterwards. You won’t fail to 
reciprocate this time, will you?” 

Whereupon H. R. said smilingly : 
“Oh, I quite forgot, my dear. Cer- 
tainly we shall invite them to supper 
with us.” Very gracious to his 
friends and very sweet and tender 
to his wife during the meal. About 
half-past one in the morning they 
said good-bye and he secured a taxi- 
cab and proceeded home with his 
wife. Sleet had begun to fall rather 
heavily. When they reached their 
residence, H. R. jumped out polite- 
ly, and as he helped his wife care- 
fully out of the vehicle he said, oh, 
so tenderly, “Now be careful, dear, 
for it is very slippery and you might 
fall and break your d—d dear 
neck !” 

* * * 

On one of the recent visits of 
V. H. Parks, Kansas City, Mis- 
souri, to Chicago he had a friendly 
game of cards. When he returned 
home he had a great deal to say 
about the ethics of card playing as 
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practiced in Chicago. Here’s what 
he said: 

“]T was sitting in at a little poker 
game with a bunch of doctors,” he 
said, “when one of them parked a 
cud of chewing tobacco in the mid- 
dle of the table. Soon after that 
another did likewise. I was getting 
pretty disgusted about this time and 
when the third doctor added his 
cud to the lot I shouted out: ‘Say, 
what’s the big idea?’ ” 

“Pardner,” said one of the doc- 
tors, “you don’t think we’re goin’ 
to take any chances by turnin’ our 
heads, do you?” 


Xs Bs 


Harry Beaman, who guides the 
destinies of the Indiana Warm Air 
Heating and Ventilating Association 
and who also sells Hall-Neal fur- 
naces, enjoyed a humorous experi- 
ence at a recent election held in an 
Indiana city. 

Harry happened to be at a poll- 
ing place when a colored woman 
presented herself for the purpose of 
voting. It was her first voting ex- 
perience. She gave her name, her 
address, and her age (strange to 
say) and then the clerk of registra- 
tion asked: “What party do you 
affiliate with?” 

The woman’s eyes fairly popped 
out of her head. “Does I have to’ 
answer dat question?” she de- 
manded. 

When told that such was the law, 
the colored mammy said, much to 
the surprise of the clerk: “Den you 
just scratch my name offen de 
books. Ef I got to tell his name 
I don’t want to vote. Why, he ain’t 
got his divoce yit.”” Out she stalked. 


x * * 


M. J. Makin, of International 
Heater Company, Chicago branch, 
wrote the following note to his dear 
one: . 

“Sweetness, apple of my eye, I 
would do anything for you; swim 
the Atlantic, go through fire and hell 
for you, and would face the most 
terrible storm or hurricane for your 
sake. 

“And, by the way, I will come 
over tonight if it doesn’t rain too 
hard.” 
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Are Warm Air Furnace Men Completely 
Sold on Their Product? 


Can These Men Wholeheartedly Subscribe to the 
Slogan, ‘‘Warm Air Heat Is Best for the Home’’ 


By R. W. MEnk, Heating Systems & Supply Company 


OW far has the warm air heat- 
ing industry traveled along the 
road of progress during the past 
few years? What future is there 
ahead for that industry? These are 
questions which are conjured up in 
my mind when certain experiences 
are brought to my attention. The 
first of these questions I can read- 
ily answer by referring to the rec- 
ords of the industry. The second 
gives me a great deal of concern. 
There are more men in the warm 














air heating industry today than 
there have ever been before. This 
condition leads me to the belief that 
there are less hot air merchants- 
people who thought more of the 
sale than they did of the results the 
furnace would give—than there for- 
merly were. 

Nevertheless, there is still much 
evidence of the fact that there are 
hundreds of men who are making, 
selling or installing furnaces who 
are not completely sold on the idea 

















that the warm air heating system is 
the best system for the home. There 
is still much evidence that a lack of 
knowledge of what a warm air fur- 
nace really can do exists. It is 
these lacks and deficiencies on the 
part of those who should know that 
are giving me much concern. It is 
my estimation that this condition 
should be corrected before we in 
the warm air heating industry can 
justly tie up to the slogan that warm 
air heating is the best for the home. 


Basement Plan of Warm Air Heating Layout. “ Ue: 
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We cannot stop at the average 
home, for if warm air furnace heat- 
ing is limited to the average homes, 
then a good share of the past efforts 
have been a waste of time. I confi- 
dently believe that there are no 
limits to the capabilities of a warm 
air furnace, insofar as the dwelling 
or residence is concerned. We can 
heat the larger than average homes. 

At least a dozen instances have 
come to our office during the last 
month of jobs in residence warm 
air heating that have been turned 
down by furnace manufacturers. In 
each and every one of these cases 


the excuse was that the house could * 


not be satisfactorily heated with 
warm air. 

Plans for the heating of three 
fine residences were turned down by 
one furnace manufacturer. Each 
and every one of these jobs came 
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through architects’ offices. The 
manufacturer referred to is a maker 
of high-grade furnaces and has an 
engineering department of some 
size. The plans for these jobs are 
in our office and can be seen by any 
one who wishes to call and look 
them over. This is an unfortunate 
situation for the warm air furnace 
industry. 

All three jobs have been accepted 
by our office, but only in one in- 
stance will the make of furnace orig- 
inally specified be used; the other 
two will have other makes handled 
by dealers doing the work. 

It is most too long a story to 
cover all of the conditions, but if 
AMERICAN ARTISAN desires to illus- 
trate them at some future time, or 
the readers are sufficiently inter- 
ested to ask for them, we will gladly 
submit the layouts and point out the 
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features upon which they were 
turned down. The aim in making 
these statements is not to injure any 
one or to indicate that we are any 
smarter than others, but to substan- 
tiate the foregoing statements. 

If warm air heating is to reach 
the heights that many hope it will, 
then its limits surely should not be 
less than the finest homes, in which 
warm air heating can make its best 
friends. 

I often wonder how many fur- 
nace people take the time to go over 
some of the old books, trade jour- 
nals and association transactions. It 
is one of the ways in which one 
may judge progress. On a recent 
evening I went to the book shelf 
and took out some of the journals 
published in 1916, ’17 and 718. It 
was long after midnight when I re- 
luctantly put them back. Those 
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hours spent in reviewing the state- 
ments made in years past by people 
who had visualized what would 
happen (if certain conditions were 
brought about) are interesting read- 
ing. For instance, I came upon 
some showing that some men 
thought in 1916 that it was beyond 
possibility to build a house for re- 
search work. Some even con- 
demned the idea. 

Then, too, the idea of having a 
code! You can realize what it has 
required in time and effort to bring 
that instrument to its present state 
of perfection. Can you imagine 
what its influence will mean in the 
future? 
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I urge all who wish to gauge the 
progress that has been made, who 
wish to add enthusiasm and inspira- 
tion to the warm air heating busi- 
ness, who are desirous of further- 
ing the interests of warm air heat- 
ing, to go back over some of the 
past records and see what some of 
the old-timers have done to put 
warm air heating where it is today. 
It is our duty to carry on just as 
they carried on. 

How easy it is to take things for 
granted. How easy it is for some to 
assume an air of confidence in their 
ability to do certain things, often- 
times not thinking what it cost those 
ahead of them to pave the way for 
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Furnace fans and blowers. How 
many people could you find in 1917 
who would agree that a fan or 
blower was essential to the furnace? 

Who would have dared in 1914 
to have asked $1,154 for heating 
the home illustrated in the accom- 
panying sketches? Not an unfair 
price for a $30,000 home. 

It’s only a few years back that 
someone said we would cool our 
homes as well as heat them with the 
warm air system. Do you realize 
that that time is not far away? 


opportunities they enjoy. They sel- 
dom, if ever, give out of their ex- 
periences the things they have dis- 
covered that would help the other 
fellow who is to come after them. 

These expressions are forthcom- 
ing because we had occasion, re- 
cently, to overhear a salesman make 
remarks to a prospective furnace 
buyer which would indicate that his 
company had just about been the 
dominating factor in all that had 
gone over in the way of research 
and improvements in furnace heat- 
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ing. In fact, some of the statements 
were so ridiculous that I am sure if 
his employer knew he was passing 
out such bunk, his immediate res- 
ignation would be called for. The 
point in question is, Mr. Furnace 
Manufacturer and Mr. Dealer, do 
you know what your salesmen are 
saying? This, again, is not to re- 
flect upon good men or men of ex- 
perience, but rather the reverse, and 
a little investigation may reveal 
some surprises and possibly avoid 
embarrassment in the future. 

Warm air heating will only get 
as far as those in the industry are 
interested in developing it. If the 
results from a warm air furnace are 
to be those ideal results that are 
supposed to accrue, then the limit 
of its application should be nothing 
short of the maximum of its ca- 
pacity. 

I often envy and must take off 
my hat to the Rotarion, who lives 
up to the standard of Rotary—He 
profits most who serves best! 

Editor’s Comment—Mr. Menk 
is not a Rotarian, but he says he 
hopes to be one some day. He also 
says there are some Rotarians in the 
furnace industry who, in his esti- 
mation, are doing and have been do- 
ing their best. 


Honeywell Makes 
Notable Shipment 
Record from Wabash 

Honeywell Heating Specialties 
Company, Wabash, Indiana, is the 
subject of an interesting item in 
the American Messenger, a house 
organ, issued by the American Ex- 
press Company, telling the story of 
how widely by express alone the 
company’s products are distributed. 
The article appears under the head- 
ing, “Wabash Makes a Notable 
Record” : 

“Wabash, Indiana, we note, has 
made a notable record in the han- 
dling of the business of the Honey- 
well Heating Specialties Company, 
of that city, although of course 
every employe through whose hands 
the business passed and destination 
agents deserve a part of the credit. 

“According to Agent W. J. 
Fisher, the heating company last 
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year, forwarded 4,500 shipments 
from Wabash amounting to 36,000 
pieces, and was not required to file 
a claim against any of them. On its 
inbound business, the same com- 
pany received 4,000 shipments, con- 
sisting of 20,000 pieces, and only 
two claims were filed on the traffic.” 


G. & S. Steve & Furnace 
Company Now Located 
In Its New Store 

The G. & S. Stove and Furnace 
Company, 4224, West North Ave- 
nue, Chicago, has completed the ac- 
tivities of moving into its new and 
spacious quarters. The new loca- 
tion is directly across the street from 
where the store was formerly con- 
ducted. 

The basement of the new store 
has been especially fitted out as a 
work shop, where the forming and 
assembling operations are carried on. 

The proprietors of this company 
are Mr. Fred Goodall and Mr. Ed- 
ward N. Stahler, two unusually en- 
ergetic men. . In spite of the short 
time that the G. & S. Stove and 
Furnace Company has been in busi- 
ness it has developed a good volume 
of stove and furnace sales. At the 
present time the company has three 
men employed and it is expected that 
two more will be put on in the near 
future. The company is doing an 
excellent business. 


Minwool an Insulation 
for Warm Air 
Furnaces 

A form of insulation especially 
adaptable for use with warm-air 
furnaces and composed of mineral 
or rock wool, made into the form of 
a felt, known as Minwool, is manu- 
factured by the Minwool Insulating 
Company, Toledo, Ohio. This ma- 
terial has been found sufficiently 
flexible to take care of the extremes 
of expansion and contraction to 
which warm air furnaces are liable. 

Minwool is composed of millions 
of tiny tubular air cells. One of its 
interesting characteristics is that it 
acts as a muffler and helps mate- 
rially to silence both operating and 
combustion noises. At the same 


time it increases the rigidity of the 
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furnace housing, tending to stop any 
vibration of the sheet metal. 

Minwool has been rated by the 
Government Bureau of Standards 
as showing one-sixth the heat loss 
of asbestos, cement and approxi- 
mately one-half the heat loss of 
85 per cent magnesia. 


Glenn Halford Buys 
Interest in Jameson 
Heating Company, Atlanta 

Glenn Halford, who has until re- 
cently been connected with the Mey- 
er Furnace & Supply Company at 
Milwaukee, Wisconsin, has _ pur- 
chased an interest and taken charge 
of a retail warm air furnace estab- 
lishment. 

The store is located at Atlanta, 
Georgia, and is known as the Jame- 
son Heating Company. The best 
of wishes attend Mr. Halford. 
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Minneapolis Heat 
Regulator Company 
Out With New Sales Promoters 

Tne Minneapolis Heat Regulator 
Company, Minneapolis, Minnesota, 
makers of temperature controlling 
devices, have designed and are now 
distributing for dealer use eight en- 
tirely new and attractive circulars 
descriptive of their product. 

Each one of these eight pieces 
contains a very entertaining human 
interest story. The reader’s atten- 
tion is very deftly carried from the 
ordinary commonplace topics to the 
subject of heat control, fuel saving 
and general comfort. 

Some very excellent pointers and 
sales pointers can be gained from 
this new series of circularization 
material. A new “slant” on the 
heating industry can be obtained 
from the series. 


Retail Salesmen Respond to Well- 
Organized Program 


Responsibility Tends to Develop Latent 
Ability—Sales Increase Under Proper Stimulus 


O you know the determining 
factor that makes the retail 
business a success? It’s an old, old 
question; one that always brings 
forth a wide range of opinions. 
What is it—that determined factor ? 
Here’s what one retail merchant dis- 
covered about his organization. 

My experience and observation 
leads me to believe that there is but 
one answer. And when you have 
said “Selling” you are right at the 
very heart of the problem. Selling! 
That’s the whole secret of successful 
merchandising. All arguments to 
the contrary notwithstanding. 

How does a retailer make his 
profit, anyway? There is only one 
answer: Selling merchandise. 

My experience has been that it is 
quite easy, indeed, for the retailer 
to make dimes in buying and at the 
same time actually lose dollars. A 
retailer, by an exceptional stroke of 
buying strategy, might force the 
purchase of an article at a dollar 
that is worth at retail much more. 


It may be a wonderful buy and he 
has a splendid tentative profit. Just 
the same, if he does not sell the arti- 
cle he not only fails to get the profit 
but loses his original dollar, as well. 
Yes, there is a profit in buying— 
maybe. 

The selling profit is a cash profit ; 
therefore the only real profit. 

No matter what else a retailer 
should be, he must be above all else 
a “seller,” if he is to be successful 
in retail merchandising. 

Sales! Sales! Sales! That is the 
thing we retailers want and in 
greater abundance. Any legitimate 
scheme of merchandising that will 
accomplish this end is worthy of 
consideration. 

In any program for the speeding 
up of sales, a number of factors 
must necessarily enter into it, for to 
be successful in speeding up sales 
in a big way, the dealer cannot de- 
pend upon any single factor. But I 
have found the sales-force to be the 
most important factor contributing 
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to the success of any speeding-up- 
sales program. Through the efforts 
of the sales organization more can 
be accomplished toward the speed- 
ing up of sales than any other one 
factor. In fact, the  sales-force 
properly organized and _ provided 
with the proper stimulus can ac- 
complish wonders in speeding up 
sales. 

| have found that the retail sales- 
man will respond marvelously if 
provided with a well-organized pro- 
gram and given a share of the re- 
sponsibility to shoulder. Responsi- 
bility tends to develop dormant abil- 
ity and many an otherwise listless 
salesman will develop into a cracker- 
jack salesman under the weight of 
responsibility, no matter how mod- 
erate or insignificant that responsi- 
bility may be. The merchant should 
have a program that will tap the 
reservoir of potential ability that 
may be lying dormant in the sales 
organization and release it to the 
profit of himself and the salesman. 


While manager of a large hard- 
ware store, I put into operation a 
program that proved tremendously 
worthwhile. This program put upon 
each salesman a share of the re- 
sponsibility of the management of 
the business. In putting this pro- 
gram into operation, my first step 
was to divide the store into as many 
departments as there were salesmen 
and place each salesman in charge 
of one of the departments. He was 
made to feel that he was directly 
responsible ior the growing success 
of that particular department. In 
arranging the departments and in 
the selection of the salesman placed 
in charge, I studied each salesman, 
taking particular note of the lines 
of merchandise for which the sales- 
man had particular aptitude. For 
instance, one salesman had a very 
defined fondness for tools—he knew 
tools from A to Z, and took great 
delight in selling tools. He also 
prided himself on his ability to sell 
cream separators and felt that no 
other salesman in the store could 
handle the line quite as effectively 
as he. The result was that I placed 
these two lines under his charge as 
his two main lines. Another sales- 
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man was particularly fond of selling 
guns, fishing tackle and all sorts of 
sporting goods. Whenever he had 
a spare moment you would find him 
in this department. Sporting goods 
went to him as his main line. And 
so on down the list. 

As soon as | had worked out this 
part of the program, I called the 
salesmen together and carefully ex- 
plained to them that each one would 
have complete charge of his own de- 
partment—that they were to be re- 
sponsible to me for the growth of 
their respective departments. Their 
responsibility involved the attractive 
display of the merchandise ; keeping 
a careful check upon stock, not only 
to have on hand a well assorted 
stock in order to clinch all sales, 
that came our way, but also not to 
have on hand unnecessary stock, ty- 
ing up extra capital and causing loss 
through interest charges, deprecia- 
tion, change in styles, etc.; watch 
for the development of new mer- 
chandise and to study out and sug- 
gest effective means of selling their 
merchandise. 

The salesmen were not given au- 
thority to purchase merchandise or 
to execute any selling idea except- 
ing, of course, that might have to do 
with his personal selling efforts in 
the store or in the display of the 
merchandise. The salesman worked 
out the idea and plans and brought 
them to me, For example, if the 
salesman in charge of the tool de- 
partment found that our stock was 
low on any certain line of tools, he 
would take a careful inventory of 
stock on hand and turn in to me his 
findings, together with his recom- 
mendation as to what and how many 
should be purchased. If his recom- 
mendation did not coincide with my 
idea, I would call him in and we 
would discuss the matter. Perhaps 
I was wrong, if so, he could cor- 
rect me. If he was wrong, I could 
correct him. Of course, I had the 
final say, but I always tried to get 
him to see it my way if he was 
wrong and by so doing I always had 
his hearty cooperation. If the sales- 
man would suggest that some new 
items be added to stock, I had him 
give me his reasons for it. If he 
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“sold” me on the idea the new mer 
chandise .was purchased. In_ this 
manner, the salesman always felt re 
sponsible for the sale of the mer 
chandise and put forth special effort 
to sell it in order to prove his de- 
cision in the matter right. 

The same is true in connection 
with selling suggestions. 

Each salesman was encouraged to 
give thought to the development of 
sales in his particular lines. Trade 
papers, selling suggestions received 
from manufacturers, etc., were 
turned over to them for their atten- 
tion, 

In order to stimulate the best ef- 
forts a quota for sales in each de- 
partment was set, and a bonus of- 
fered to the salesman whose depart- 
ment showed a certain gain over the 
quota set. A record of sales in each 
department was kept separate and 
each salesman furnished with the 
record of sales each week, so that 
he could see just what progress his 
department was making. The sales- 
man takes great delight in seeing 
his department forge ahead and it 
stimulates even greater efforts. But 
in order to check any tendency on 
the part of one salesman to neglect 
any opportunity of selling merchan- 
dise not in his department, a share 
of the bonus was made dependent 
upon all the other departments 
reaching their quota. Therefore, 
each salesman had an interest in the 
progress of every other department 
and each cooperated with the other 
in speeding up sales in the other de- 
partments. While each salesman 
had charge of a separate department 
his selling activities covered the en- 
tire store. 

Behind the counters of our stores 
stand the Wanamakers and Marshall 
Fields of the future. A tremendous 
amount of merchandising ability lies 
dormant waiting for development, 
much of which can be turned to 
good account for the retailer if he 
will but afford a means of develop- 
ment. 

The sales-force is an important 
factor in selling and every means 
should be used to develop its poten- 
tial 100 per cent possibilities. 

There isn’t the least bit of mys- 
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tery connected with this subject of 
cooperation. It simply means the 
pulling together of more than one 
interest for a common purpose. So 
it is only logical that when the hard- 
ware dealer and his sales-force co- 
operate in bringing about a more 
successful business the results are 
bound to be increased sales, and this 
not only benefits the hardware 
dealer, but it will benefit the sales- 
men as well. 





A. J. Bridges Finds 
a Friend in Artisan 
To AMERICAN ARTISAN: 

I am mailing you $2.00 for my 
paper. 1 could not get along with- 
out AMERICAN ARTISAN. It is sure 
like a friend backing you up on 
every side. 

Yours very truly, 
A. J. Bripces. 

Bedford, Iowa. 





Bank Liable When It 
Permits Endorser to 
Remove Signature from Note 


“Take my note for my past due 
account?” the customer queried. 

“Yes, if you'll get your brother 
John to endorse it,” the hardware 
merchant agreed, accepted the note, 
and placed it in the local bank for 
collection. 

A week later, John, the endorser, 
strolled into the hardware store. 
“Have you got a note endorsed by 
me?” he queried. 

“T have and I haven’t,” said the 
merchant, “I had the note here, but 
I left it at the bank for collection.” 

The endorser turned and made his 
way to the bank. 

Entering the bank, he said: “I 
understand that you’re holding a 
note made by my brother in favor of 
the hardware merchant up the street, 
ard endorsed by me.” The cashier 
confirmed his impression. 

“At the time I endorsed the note 
there was an understanding between 
me and my brother in reference to 
a certain business matter. This 
business matter wasn’t carried out, 
and my brother agreed to take my 
endorsement off the note,” the en- 
dorser explained. 
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“What did you want us to do?” 
asked the cashier. 

“You know that my brother is 
good for three times the face value 
of that note. Now, if you'll just 
take my endorsement off the back. ef 
the note everything will be all right,” 
the endorser proposed. The cashier 
located the note, and drew two 
heavy red lines through the endorse- 
ment in question. 

Time passed on, the note fell due, 
the customer was in bankruptcy, the 
endorser refused to pay, and the 
merchant sued the bank in the 
Georgia courts. 

“Where the pledgee permits the 
endorser to erase or withdraw his 
endorsement from the notes without 
the consent of the pledgor, thus ren- 
dering the notes insolvent, such ac- 
tion on the part of the pledgee 
amounts to a conversion of the 
notes, just as much so as if it should 
sell the notes and receive the value 
in money therefore,” was the rea- 
soning of the court, as set out in 117 
Southeastern Reporter, 741.—M. L. 
Hayward. 





American Hardware 
Delegates Should Send 
Names to Secretary 

Charles F. Rockwell, Secretary- 
Treasurer American Hardware 
Manufacturers’ Association, calls at- 
tention to the necessity of sending 
names of delegates who will attend 
the Atlantic City convention, Octo- 
ber 19, 20, 21, 22. 

Here’s what he says: 

“For the later convenience of all 
those who attend the convention, it 
is important that the names of the 
delegates who will represent you at 
Atlantic City reach us promptly. 
This will enable your delegates to 
receive their identification badges 
immediately upon registration at 
The Ambassador Hotel and insure 
the publication of their names in the 
list of those who propose to attend 
the convention, which this year will 
be ready for distribution upon ar- 
rival, 

“If it is possible to make the first 
issue of this Register practically 
complete, the information contained 
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will be of great assistance to you 
in locating your friends. 
“Therefore, please list immedi- 
ately on the blank mailed you the 
names of your delegates, the ladies 
who will accompany them and the 
hotel at which they will register, and 
mail promptly to the American 


Hardware Manufacturers’ Associa- 
tion, 342 Madison Avenue, New 
York City.” 











National Hardware Association con- 
vention, Atlantic City, New Jersey, 
October 19, 20, 21, 22; headquarters, 
Ambassador Hotel; James T. Fernley, 
secretary-treasurer, Philadelphia. 


American Hardware Manufacturers 
Association convention, Atlantic City, 
New - Jersey, October 19, 20, 21, 22, 
1926; headquarters, Ambassador Ho- 
tel; Charles F. Rockwell, 342 Madi- 
son Avenue, New York, secretary- 
treasurer. 


National Warm Air Heating and Ven- 
tilating Association mid-year meeting, 
Urbana, Illinois, December 1 and 2, 1926, 
Urbana-Lincoln Hotel. Allen W. Wil- 
liams, secretary, 174 East Long Street, 
Columbus, Ohio. 


Michigan Retail Hardware Conven- 
tion and Exhibition, Grand Rapids, 
Michigan, February 8, 9, 10, 11, 1927. 
Arthur J. Scott, Secretary, Marine City, 
Michigan. K. S. Judson, 248 Morris 
Avenue, Grand Rapids, Michigan, Ex- 
hibit Manager. : 


Pennsylvania and Atlantic Seaboard 
Hardware Association, Philadelphia 
Commercial Museum, February 15, 
16, 17 and 18, 1927. Sharon E. Jones, 
Secretary-Treasurer, Wesley Build- 
ing, Philadelphia, Pennsylvania. 


Illinois Retail Hardware Association 
convention and exhibit, Hotel Sherman, 
Chicago, February 15, 16, 17, 1927. Leon 
D. Nish, 14 North Spring Street, Elgin, 
Illinois, secretary. 


New England Hardware Dealers’ 
Convention and Exhibition, Mechan- 
ics’ Building, Boston, Massachusetts, 
February 22, 23 and 24, 1927. George 
A. Fiel, Secretary, 80. Federal Street, 
Boston. 


Michigan Sheet Metal and Roofing 
Contractors’ Association, Pantlind Hotel, 
Grand Rapids, March 1, 2 and 3, 1927. 
Frank E. Ederft, Secretary, 1121 Frank- 
lin Street, S. E., Grand Rapids. 


Texas Sheet Metal Contractors’ Asso- 
ciation, Hotel Adolphus, Dallas, Texas, 
April 24 and 25. Harry Stanyer, Secre- 
tary-Treasurer, 2422 Alamo Street, 
Dallas. 


National Association of Sheet Metal 
Contractors, Adolphus Hotel, Dallas, 
Texas, Apri! 26, 27, 28 and 29, 1927. 
W. C. Markle, Secretary, 850 West 
North Avenue, Pittsburgh, Pennsyl- 
vania. 
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Durable All the Way Through— 
Inland Copper Alloy 
Steel Sheets 


For All Exposed Uses 
INLAND STEEL COMPANY, 38 So. Dearborn St., Chicago 


Works: Indiana Harbor, Indiana; Milwaukee, Wisconsin 
F F 


Chicago Heights, Illinois 
f=} Salt Lake City, Milwaukee, Kansas City, New Orleans, El Paso 





Branch Offices and Representatives: St. Paul, St. Louis, 
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Say you saw it in AMERICAN ARTISAN—Thank you! 
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Sheet Copper Roof Protects Cleveland 
Police Headquarters Buildings 


Ornamental Cresting, Door and Win- 
dow Grills Are Also Made of Copper 


EPTEMBER is on the way to 

proving conclusively that the 
surprisingly active steel market of 
July and August was not at the ex- 
pense of the upturn normally looked 
for at this season. 

Considering all districts, specifica- 
tions, shipments and new orders 
thus far in September have been 
heavier than in the first half of 
August, which in turn topped July. 
At this time there is every indica- 
tion that this gait will carry through 
the remainder of the month. 

Steel works operations continuing 
unchanged at slightly over 85 per 
cent, September output of steel in- 
gots would seem to be on a parity 
with August, which with 4,004,583 
tons was the best month since April. 
In general, the production of steel 
ingots thus far in 1926 is thirty days 
ahead of the corresponding period 
of 1925, the record year. 

Fourth quarter buying of finished 
steel has acquired momentum in the 
past week, especially at Chicago, but 
the volume of a buying movement 
is absent. 

At Chicago fourth quarter in- 
quiry in the past week has been 
double that of the preceding week. 
Producers feel more sure of their 
price position than a week ago. 

Pig Iron 

Pig iron melters’ stocks generally 
are low. Producers’ stocks in many 
directions are heavy, but are being 
reduced, because several merchant 
interests are shipping more than 
they are making. 

The price situation is practically 
unchanged, but important interests 
look for an advance of at least 50 
cents within a week or two. 

A purchaser divided 1,000 tons of 
malleable between a valley steel 
works furnace and a valley mer- 
chant producer at $18, valley. 

Another valley merchant producer 
sold 400 tons of No. 2 iron at $18, 


valley, and several smaller sales at 
the same level. A producer main- 
taining $18.50 reports no sales. 

A price of $17.50 still is available 
in at least two directions. Small 
sales of Bessemer iron are noted at 
$18. 

One interest sold a total of 500 
tons of Bessemer at $19, valley. 
Some makers are holding basic at 
$17.50, but one merchant stack still 
quotes $17, valley. 

At Chicago September shipment 
of northern No. 2 arid malleable 
pig iron are being maintained at a 
rate practically equivalent to the 
August movement. 

The price of $21 is governing 
fourth quarter contracts, which are 
being placed steadily. Some first 
quarter inquiries are out, but pro- 
ducers are not encouraging them. 

At Birmingham numerous small 
sales of pig iron for delivery this 
month are noted. 

A few sales also have been made 
for fourth quarter. 

Many local consumers have iron 
in their yards and can wait for addi- 
tional stock. 

The price is steady at $21, base, 
2irmingham. 

Copper 

Metal sold at 14.32% cents Con- 
necticut and 14.45 cents to 14.50 
cents Midwest after being a little 
easy, and it was thought that prices 
would strengthen a little more as 
the significance of the monthly 
statement was realized. 

Stocks of refined copper at the 
opening of this month were 66,658 
tons, an increase of 1,718 in the 
month, but the stocks of blister cop- 
per were cut by a much deeper fig- 
ure, showing that the large output 
of refined metal was at the expense 
of supplies of raw material. 


’ Tin 


Tin continued to skyrocket, cross- 
ing 69 cents for Straits and making 


by. all odds the highest price since 
government control was removed at 
72.50 cents soon after the end of 
the war. 

Supplies continue in a tight situ- 
ation, though it is thought ship- 
ments from the Orient may be a 
little more liberal this month. 

The premium of spot over fu- 
tures has increased at an average of 
2 cents. The market is regarded as 
very dangerous at this level. 

Zinc 

With record shipments of zinc 
cutting stocks to a low level, 18,164 
tons, the market has been stronger 
without the aid of big buying or of 
much firmness abroad. 

Fair business was done last week 
in prime western at steady prices, 
mostly 7.40 cents East St. Louis. 
Lead 

The price was cut from 8.90 cents 
to 8.75 cents New York, while the 
East St. Louis price fell from 8.60 
cents and 8.65 cents to about 10 
points less. 

Not much buying has been done 
the past week, but the East St. 
Louis market has been a little more 
active than New York. 

Solder 

Chicago warehouses prices on 
solder are as follows: Warranted 
50-50, $43.25; commercial 45-55, 
$40.25, and plumbers’, $37.25, all 
per 100 pounds. 

Old Metals 

Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.50 to $18.00; 
old iron axles, $24.00 to $24.50; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.00 to $13.50; 
No. 1 cast, $16.00 to $16.50, all per 
net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pound: Light copper, 9 cents ; zinc, 
5 cents, and cast aluminum, 19 
cents. 
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both the even heat and proper humidity for _ 
homes as fireproof as the most health and happiness. * 
building. And these fire-safe homes may he beautiful. 


on roofs and lightning, of the The plasterer has become an artisan. The most 

wre the marvelous combinations of color and texture 
built into the wails and ceilings. The 
the steel] hase insures 
tonsand cracks. 


~~ 


Sell the Fire Safety of 
Sheet Steel 


HERE is a real and very large market in every 

community for the service of the sheet metal 
contractor who sells the idea of fire safety. Steel 
industrial buildings, steel roofs, steel coverings for 
exposed combustible walls, steel fire doors, steel 
garages —these are but a few of the many ways in 
which Sheet Steel is used to promote fire safety. 
It pays every contractor to push this market in 
his community. This advertisement in The Satur- 
day Evening Post is typical of the advertising sup- 
port that is helping you get this business. SHeet 
Srget Trave Extension Committee, Ottver Buitp- 
ING, Prrrspurcn, Pa. 


SHEET STEEL 


FOR SERVICE 







































Fire Prevention Week this year October 3 to 9. 
Take advantage of the selling opportunity it 
presents. 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 





METALS 


Chieago Foundry 
Southern Fdy., No. 2 
Lake Superior Charcoal... 
Malleable 


FIRST QUALITY BRIGHT 


TIN PLATES 
pouse 112 sheets... $38 .2 


[XXX 20x28.... eee ees 
TERNE PLATES 


Per Box 

IC 20x28, 40-Ib. sheets. .$27 90 
1 sheets.. 30 90 

25-1b. sheets.. 22 20 

sheets.. 26 20 
sheets.. 20 26 
sheets.. 23 00 


sheets.. 16 55 


“ARMCO” INGOT IRON PLATES 


No. 8 ga. up to and including 
% in.—100 Ibs........+....$4 56 


COKE PLATES 
Cokes, 80 Ibs., base, 20x28.$12 60 
Cokes, 90 Ibs., base, 20x28. 12 80 
Cokes, 100 Ibe. base, | ca 13 00 
c 
30 
70 
70 
55 


40 


20x2 
a 


x 
Cokes, 


sheets 
om 176 yen) ase, 66 


Base 10 ga......per 100 Ibs. $3 80 
“Armco” 10 ga..per 100 Ibs. 0 


ONE PASS COLD ROLLED 
BLACK 


Ibs. $3 
Ibs. 3 
Ibs. 3 
Ibs. 4 
lbs. 4 
Ibs. 4 
lbs. 4 
Ibs. 4 


GALVANIZED 
per 100 Ibs. $6 


GALVANIZED 
100 
100 
100 
100 
100 
100 
100 
100 6 
100 Ibs. 


BAR SOLDER 
Warranted 


“ARMCO” 


COD OF eer ee 


per 100 Ibs. 


per 100 Ibs. 


Plumbers ....per 100 Ibs. 


In Slabs 


Cash pa Bsn Ibs.) 
Sheet 


Sheets, Chicago base 
Tubing, brazed base 
Mill base 
Wire, base 
Rods, base 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 

LEAD 


American Pig 


Sheet 


Full Coils 
Cut Coils 


per 100 Ibs. 
per 100 Ibs. 


TIN 
per 100 lbs. 


Pig tin 
per 100 Ibs. 


Bar tin 


ASBESTOS 


Paper up to 1/16 
Roll board 
Mill board 3/32 to 
Corrugated Paper « 50 
sq. ft. to roll)....$6.00 per roll 


BRUSHES 
Hot Air Pipe Cleaning 
Bristle, with handle, each.$0 856 
ue Cleani 


ng 
Steel only, each 


BURRS 
Coppers Burrs only 


CEMENT, FURNACE 
American Seal, 5-lb. cans, net $ 40 
American Seal, 10-Ib. cans, net 80 
American Seal, 25-1b. cans, net 2 00 

per 100 Iba. 7 61 


CHIMNEY TOPS 
Iwan’s Complete Rev. & 
Vent . 
Iwan’s Iron’ Mountain only. 
Standard $0 | 


CLINKER TONGS 
Front Rank, each 
Per doz. 


Acme, nang tail pieces, 
per 
Non Rivet tail pieces, 


CORNICE BRAKES 
Chicago Steel Bending 
Nos. 1 to 6B 


Kuehn’s Korrekt Kutoffs: 
Galv., plain, round or cor. 
standard gauge 4 
26 gauge 


“Yankee” Hot Air 

7 inch, each 20c, doz 
8 inch, each 25c, doz 
9 inch, each 

10 inch, each 32c, doz 


8 inch, each 
9 inch, each 


DIGGERS 
Post Hole 


Iwan’s Split Handle 
(EB ka) 


ure 
4-ft. Handle...per doz. $14 00 


7-ft. Handle...per doz. 36 00 


Iwan’s Hercules pattern, 


per doz. 14 96 


EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 
Conductor Pipe Milcor. 


Galv., plain or corrugated, 
round flat Crimp. 


Std. Gauge.........-.++. +++ -65% 
BE NBs oc 00ccce us 260eesgs 60 

26 Gauge eee 

24 Gauge 


Square Corrugated 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested 

nested solid 


ELBOWS—Stove Pipe 


1-piece Corrugated. Uniform Blue 
“Milcor” No. 28 gauge. 


Adjustable—Uniform Blue 


“Milcor’ No. 28 Gauge. Uniform 
Blue. 


7-inch 


WOOD FACES—50% off list. 


FENCE 


726-6-12%% (100 rods).... 
1948-6-14%% (100 rods).... 


FILES AND RASPS 


Heller’s (American) 
ee 


Kearney & Foot. 
McClellan 
Nicholson 
Simonds 


East of west boundary line of 
Provinee of Manitoba Canada, 
No. Dakota, So. Dakota, Nebras- 
ka, Kansas, Oklahoma Amaril- 
lo, San ge and Laredo, 
Texas 65 

West. of “above boundry 61% 


Clayton & Lambert’s 


East of west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
arillo, San Angelo and Laredo, 
Texas 2% 
West of above 


Geo. W. Diener Mfg. Co. Ba. 


er Gasolene pets 1 


No 0250, or 
Gasolene Torch, . “at. 

No. 10 Tinners’ Furn 
Square tank, 1 ma. 

No. 15 Tinners’ tees 
Round tank, 

No. 4 Gas Boldertne Fur- 
nac 

No. 116 Automatic Gas 
Soldering Furnace 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 


Quick Meal Steve Co. 
Vesuvius, F. O. B. St. Louis 30% 


(Extra Disct. for large 
quantities) 


Chas. A. Hones, Inc. 


Buzzer No. 
Buzzer lo 
Buzzer No. 

No. 


-$ 6 65 
7 60 


Buzzer 
Buzzer 


GALVANIZED WARE 
a  tapante) after made), 


GLASS 
Single stfength, A, 26-in, 
brackets 5 
Single Strength, A, 34 to 40- 
in. bracket & 
Single Strength A, ail other 
brackets 81% 
Double Strength A, “all sizes. .82% 


HANGERS 
Conductor Pipe 
Milcor Perfection Wire.... 
Eaves Trough 
Milcor Eclipse Wire 
Mileor Triplex Wire 0% 
Milcor Milwaukee Extension 10% 
Mileor Steel (galv. — 
forming) ist plus.. 
Milcor Selfiock B. T. 
List plus ... 


Box 
Vv. & B. No. 1, each 
Conductor 
Mileor 
“Direct Drive’ Wrought 
Iron for wood or brick. 


Hay 
Vv. & B. No, 1, each 


-15% 


HUMIDIFIERS 
“Front-Rank,” Automatic 
In single lots .. 
In lots of 10 or more. 
In lots of 26 or more. 
Vapor pans, etc., each. 


Stove Cover 


Coppered 


per gro. $6 00 
Alaska . 


476 


MALLETS 
«+eee-per doz. $2 26 


Tinners 
Hickory 


MITRES 
Galvanized steel mitres. 
caps, end pieces, outlets... 


Milcor 
Galv. one piece stamped. .40% 


and 
30% 


Cement Coated 
(Continued on page 128) 
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INSIST UPON 
DIECKMANN 
ELBOWS AND SHOES 







The Ferdinand Dieckmann Co. 


AMERICAN 


FDizehman, 


ARTISAN 127 





TRADE MARK 


P. O. Station B, 
Cincinnati, Ohio 


ALL JOBBERS HAVE 
THEM OR CAN GET 
THEM FOR YOU 












PERFORATED METALS 
34 and Shapes of Holes 
In Steel, Zinc, Brass, Copper, Tinplate, etc. 


For All Screening, Ventilating and Draining 
EVERYTHING IN PERFORATING METAL 


THE HARRINGTON & KING PERFORATING @ 





~ 











FEOLUS 
FOR. HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


F£olus-Dickinson Co. 





The 12-Cylinder Ventilater 
Used in Every State 


in the Union. Vent Makers Since 1888 
SPECIFY ZEOLUS 3332-52 South Artesian Avenue 
CHICAGO 
VENTILATORS Phone: Lafayette 1862-1863 














USED IN 
WORK 


EVERYTHING 
SHEET METAL 






A Complete Stock Insures 
Prompt Shipment 


In our warehouse you will find one of 
the most complete stocks in the country. 
Not only complete as to quantity but 
selected by men who have had many 
years of experience. 

There are 12 men in our employ who 
have been with us a total of 261 years— 
an average of 22 years per man. It is 
the knowledge resulting from this expe- 
rience that we offer you in Osborn 
Service. 


OSBORN CO. 


L\ND 


&t. A. 


cL + & SE 


The J. M. 


tuffalo Warehous« 


64-68 Rapin Street 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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St. Louis Tech. Inst. 
Sturtevant Co. 

Fuccess Heater Mfg. 
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Markets—Continued from page 126 


NETTING, POULTRY 


Galvanized before weav- 
ing 57%-5% 
Zalvanized after weaving. 52%-5% 


PASTE 
Asbestos Dry Paste: 
200-lb. barrel 
100-1b. 
35-1b. 
10-Ib. 
5-lb. ba 


PIPE 
Conductor 
Cor. Rd., Plain Rd. or Sq. 


“Interlock” Galvanized 
Crated and canes 
gauges) 
Crated and not ” nested 
(all gauges) 
**Milcor” “Titlelock” 
Blue Stove 
28 gauge, 
nested 
28 gauge, 
nested 
28 gauge, 
nested 
30 gauge, 
nested 
30 gauge, 
nested 
30 gauge, 
nested 


T-Joint Made up 
6-inch, 28 ga.... 


in 
15-2% % 


. 70-15% 
“Uniform 


.-per 100 32 60 


Furnace Pipe 
Double Wall Pipe and 
Pipe Fittings 
Single Wall Pipe, Round 
Iron Pipe Galvanized. . 
Galvanized and hvepey 
Fittings ...... 

Milcor Galvanized 
Pipe and Fittings 


-40-10% 


Lead 
Per 100 Ibs. .... 


POKERS, STOVE 
Wr't Steel, str’t or ay * 
-per doz. $0 
Nickel Plated, coil handles, 
jmp Gee + 


POKERS, FURNACE 


-per doz. 
per gross 
Furnace Screw (encased) 

per doz. 


Furnace Tackle. 


Per gross .....++- 
Small, per pair.. 
Large, per pair.. 


PUTTY 
Putty, 100-lb. 


Commercial 
kit psosoeeden @ 


Malleable Iron Damper......10% 
REDUCERS—Oval Stove Pipe 


Per doz. 
71—6, 1 doz. im carton.....-- -$2 00 


BASEBOARD REGISTERS 
Excelsior ....+«+-++++ 
FLOOR REGISTERS AND 
BORDERS 
Cast Iro Scoot dduvene eh 
Steel ona Semi-Steel 
In lots — tha: 
Baseboa 
In lots . than 50... 
Adjustable Ceiling 
Ventilators ... 


Register Faces—Cast and Steel 
Japanned, Bronzed and 

Plated, 4x6 = 14x14 .... 

In lots less 
Large negteeer Fa 

14x14 to 38x42 


RIDGE ROLL 


Mileor 
i Roll, 
Galv.. Plain Ridge + 5-10-5% 
_ Plain Ridge Roll, 


Globe Finials for Ridge Roll. .50% 


ROOFING 
Per Square 


Best grade, slate surf. prep’d $2 30 


Best talc surfaced 65 
Medium talc surfaced 00 
Light tale surfaced 20 
Red Rosin Sheeting, per ton 57 00 


SCREWS 
Metal 
7, %4x%, per gross...$0 
. 10, %x3/16, per gross 
14, %x%. per gross... 


SHEARS, TINNERS’ & 
MACHINISTS’ 


No. 18 ... 
Shear blades 
(f. o. b. Marshalltown, Iowa.) 


SHOES 
Milcor 
Galv. Std. Gauge, Plain or 
corg. round flat crimp. .65% 
26 gauge round flat crimp. .40% 
24 gauge round flat crimp. .10% 
Conductor .. 


SNIPS, TINNERS’ 


Clover Leaf .40 & 10% 


National 


eee ewer 


Milcor 


(Add for biluing, $3 per doz. net.) 


-Net 
.-Net 


Try and Mitre.. 


~+++-per doz. $6 00 
Winterbottom’s ............10% 


.Net 


-Net 


eee eee eeeee 


STOPPERS, FLUE 


Common .........-per doz. $1 1° 
Gem, No. 1. -per doz. 1 1° 
Gem, flat, No. 3....per doz. 1 00 


VENTILATORS 


Standard ............+-30 to 40% 


Piain annealed wire, No. & 

per 100 Ibs. --$3 06 
Galvanized barb wire, per 

BOO TAR. cvcccccnsacescecces BS OO 
Wire cloth—Black painted, 

12-mesh, per 100 aq. ft.... 1 75 
Cattle ire—galvanized 
catch weight spool, per 
100 Ibs. 


Galvanized Hog Wire, 80 rod 
spool 


spool, per excccertece 8 34 
Gaiveatocs plain wire, No. 9, 

per 100 Ibs. . 
Stove Pipe, per stone........ 


110 


WRINGERS 


No. 790, Guarantee per doz. $55 
No. 770, Bicycle perdoz. 62 
No. 670, Domestic perdoz. 48 
No. 110, Brighton perdos. 43 
No. 750, Guarantee per dos. 65 
No. 740, Bicycle per doz. 62 
No. 22, Pioneer per doz. 29 
No. 2, Superb per doz. 29 
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ART METAL 
CEILINGS 
and 
SIDE WALLS 


The kind that sell and satisfy 


WE! have just recently issued a new 108-page book of 
w designs—patterns es a a and good 
looking. We use only hi metals and our ma- 
chinery is the latest and best, ques clearly stamped 


res. 
Friedley-Voshardt Metal Ceilings are easy to erect—they 
fit and stay put—they sell and satisfy. 
If you have not received a copy of our new catalog write 
for your copy today. 
ZINC—COPPER—LEAD 
STAMPINGS 


We are specialiits in the field of Sheet Metal 
Architectural Ornaments. Write for our catalog. 


F riedley-Voshardt Co. 


Factory : 
733-737 me Halsted St. 761-777 Mather Street 
CHICAGO, ILLINOIS 


¥% 




























The NEW IMPROVED ‘‘STANDARD’’ 


Rotable Ventilator 


This favorite cone-shaped ventilator 
is now improved in several impor- 
i tant points. 
The weight of the ventilator body is 
now carried on a concave thrust 
awe few oy > the apex of the 

conica This bearing turns 
upon oly. aan point of the station- 
ary center spindle. 

nze Guide Bushings are now 

made of ncn-corrosive bronze which 
minimizes friction and any tendency 
to screech when body is rotating. 


There are other new features. Write 
Patents pending today for new catalog and price list 


STANDARD VENTILATOR CO., LEWISBURG, PA. 














TIM tc 


HOUEGUEEUUECUUECUEEUEOUECCUEECCUCUUOEOEOUOEEUEEOUEOGEOUUEOOSECOEEUO OOOO EEOREEERS 


KEYSTONE BOILER HANDLES 


E makea 
complete 
line of Boiler 
Handles. 
Also handles 
for Boiler Cov- 
ers. 
Cut shows No. 
40 style. 
Let us send you 
samples. 
Complete 
catalog on 
request. 


BERGER BROS. Co. 


229 to 237 ARCH STREET PHILADELPHIA, PA. 


Warerooms and Fact 100 to 114 Bread Street 
Manulactorers of “Quaker City” Tce of Miers, Ends, Caps and Outlets 








Masethentniateisiuiiaseetesiiaieinmaeaetil 








C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 


lanufacturers of 

SHEET COPPER, porron S. ROLL COPPER, TINNED and POL- 

ISHED COPPER, NAILS, SPIKES, RIV CONDUCTOR PIPE, 

EAVES TROUGH, ELBOWS, SHOES CORRUGATED 

SHEETS, CRI MPED COPPER SHEETS, COPPER WALL 

Tres, COPPER LATH 

Branch Warehouses in New Yo York, Philadelphia, Cincinnati & Chicago 
Member, Copper & Brass Researe h Association 
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Memorial Monuments 


Write for Prices and 
Illustrations 


Gerock Bros. Mfg. Co. 
Sheet aor ae 


an 
STATUARY 
1252 So. Vandeventer Ave’ 
St. Louis, Mo., U. S. A. 
























The difference between the 
two kinds of Galvanized 
Shingles is this: 

AND Dipped Galvanized Shingles 

are made from prime tin plate and 

immersed in molten zinc—all edges, as 
well as both sides are coated. 
The other kind are made from sheets 
which ccme already galvanized. 
_ We make both kinds. 
< CORTRIGHT METAL ROOFING Co. 


50 N. 23rd Street, Philadelphia 
528 8. Clark Street, Chicago 





CORTRIGHT METAL SHINGLES 


SOLID SAL AMMONIAC |. 


PO Ye el Glaatels 
That means. 


+ 


SOLID 
SAL AMMONIAC 


" 
4 


SEND THIS 
COUPON TODAY 
7 
4 
i 


Che secret ol 


is a clean iron. 


Send me a 

FREE SAMPLI 

f SPECO SOLID 
SAL AMMONIA(C 


SPECIAL CO. 


CHEMICAI 


AU KEGAN 








Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 














Asbestos Paper. 
Sall Mountain Co., Chicago, Tl. 


Asbestos ucts. 
Sall Mountain Co., Chicago, Ill. 


Bale Ties. 
American Steel & Wire Co., 
Chicago, Ill. 
Blowers. 
Sturtevant Co., B. F., Boston, Mass. 


Bolts—Sto 
The Kirk-Latty Co., 
Cleveland, Ohio 


Brakes— 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brakes—Cornice 
Dreis & Krump Mfg. Co. 


z Chicago, Til. 
Brass and Copper 
Copper & Brass Research As- 
sociation, New York 


Hussey & Co., C. G 
Pittebursh, Pa. 
Merchant & Evans Co. 
Philadelphia, Pa. 


Cans—Garbage 
Osborn Co., The J. M. & L. A., 
Cleveland, Obie 


Castings tiene. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Metal. 
Friedley-Voshardt Co., 
Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrughiting 
Wheeling, WwW. Va. 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohlo 


Chain—Sash. 
Parker-Kalon Corp. 
ew York, N. Y. 


Chimney ——_ 
Standard Ventilator 
Lewisburg, Pa. 


rs—Furnace. 
Sturtevant, Boston, Mass. 
Sturtevant, Boston, Mass. 


Christmas Cards. 
Friedman & Peck, Chicago, III. 


Copper. 
ay Brass Resvarch As- 


soc New York 
Hussey & Co., Cc. G 
Pittsburgh, Pa. 


Cornices. 
Friedley-Vosharat Co., 


cago, Til. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Cut-Offs—Rain Water. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Dampers 
5. M. Howes Co., 
Charlestown, Massa. 


Dam Clips 
8. M. Howes a 
Charlestown, Mass. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, Ill. 


Doors— 
David Lupton’s Sons 
Philadelphia, Pa. 


Eaves Trough. 
Berger Bros. Co., 
pPhiladelphia, Pa, 


we enades PPntiadel hia, Pa. 
Clark-Smith Hardware Co. 
ne ecrta, 1. 


Lupton’s Sons Co. 
Buiaden pha, Pa. 
Milwaukee Congas 
Milwaukee, Wis. 
New Jersey Zinc Goles Co., The, 
New York, N. Y. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Elbows and 
American Rolling Mill Co., 
Mid dletown, Ohie 
Dieckmann Co., Ferdinan 
Cincinnati, Ohio 


Double-Duty Mfg. Co., 
Aurora, Ill. 
Lupton’s Sons Oey as 
hiladel pate, Pa. 
Milwaukee Corveanie 
Milwaukee, Wis. 


Enamel Wire. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Wood Faces—Cold Air. 
American Wood Register Co., 
Plymouth, Ind. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Fences. 
American Steel & Wire Co., 
Chicago, Il. 


Flue Thimbles. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wye + 


F Cc 
Connors Paint Mfg. 


Acheact, 





Milwaukee Corrugeties Co. 


aukee, Wis. 

Pecora Paint Co., 
Philadelphia, Pa. 
Sall Mountain Co., Chicago, Ill. 


Furnace Cleaners. 
Sturtevant Co., B. F., Boston, Mass. 


Furnace Fans. 
Sturtevant Co., B. F., Boston, Mass. 
Warm Air Furnace Fan Co., The, 

Cleveland, Ohio 


Furnace Rings. 
Milwaukee Corrugating Co. 
Milwaukee, Wis. 
Walworth Run Fdy. Co. 
Cleveland, Ohio 


Furnaces—Warm Air. 
American Furnace i 
& Joni, | Mo. 
American se cams & Furn 
Bicomingten,. Til. 
Andes Range & Furnace Corp., 
Geneva, N. Y. 


Brillion Iron Works, 
Brillion, Wis. 


Chicago Furnace oun Co., ™ 
cago, . 
Ti. 


Excelsior Steel Furnace Co., 
Chicago, 
Floral City Heater Co., 
Monroe, Mich. 
Forest City Fdy. & Mfg. ve 
Cleveland, Ohio 
Gray & Dudley Co., 
Nashville, Tenn. 
Hall-Neal Furnace Co., 
Indiana 


lis, Ind. 
Henry Furnace & Fd 
Cleveland. Ohio 


Ohio 
Coldwater, Mich. 
International Heater Co., 
Utica, N. Y. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. be 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo. 
Lennox Furnace Co., 


Marshalitown, Ia.; Syracuse, N. Y. 
Liberty Foundry Co., 
St. Louis, Mo. 


Hess-Snyder Co., Massillon, 


Homer Furnace 


-Marshalltown Heater Co., 


Marshalltown, Iowa 
May-Fiebeger Furnace Co., 
Newark, Ohio 
Meyer Furnace Co., 
Peoria, Ti. 
Monitor Furnace Co., 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. « 
Mt. Vernon, Ii. 
Mueller Furnace Co., L. J., 
Milwaukee, Wis. 


Oakland Foundry Co., 
Belleville, Ti. 
Peninsular Stove Co., 
Quaker Mts. Co ?Shiew et. 
~~ ae s. be cago, 1, 
inson Furnace Co., 
Chicago, Til. 
Robinson Furnace Co., A. 
Cleveland, Ohio 
Rybolt Heater Co., Ashland, Ohio 
Schwab & Sons Co., Be . da 
Milwaukee, Wis. 
Security Stove 2. Mfg. city, 


ansas 
Standard Foundry & Mfg. 
De. ” m1. 


Standard Furnace & Supply Co., 
Omaha, Neb. 
St. Clair Foundry Corporation, 
ntral 


fa, Ill. 
St. Louis Heating Co., 
St. Louis, Mo. 
Success Heater Mfg. Co., 
Des Moines, Iowa 
Thomas & Armstrong Co., 


London, Ohio 
Thatcher Co., Chicago, Ill. 
Utica Heater Co., Utica, N. ¥ 
Waterman-Waterbury Co., 
Minneapolis, Minn. 
Western Steeel Products Co., 
Duluth, Minn. 
Akron, Ohio 


Ohio 


Wise Furnace Co., 
Williamson Heater 
Cincinnati, 


Garages—Metal. 
Milwaukee Corrugating Co., 


Milwaukee, Wis. 
Glase—Wire. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 


Grilles. 
Diamond Mfg. Co., Wyoming, Pa. 

Hart & Cooley Co., 
New Britain, Conn. 
Independent Register & Mfg. Co., 
Cleveland, Ohio 

Tuttle & Bailey Mfg. Co., 

Chicago, Ill. 


Handles—Boller. 
Berger Bros. Co., 
Philadelphia, Pa. 


Hangers—Eaves Trough. 
Berger Co., L. D., 
Philadelphia, Pa. 
Milwaukee Corrugating an 
Milwaukee, Wis. 
Heaters—Cabinet. 
Gray & Dudley Co., 
Nashville, eee 
Mueller Furnace Co., L. 
aeeukes,” Wis. 
Peninsular Stove Co., 
Detroit, Mich. 


Waterman-Waterbury Co. 
Minneapolis, Minn. 


Heaters—School Room. 
Floral City Heater Co., 

Monroe, Mich. 

Meyer Furnace Co., The 
Peoria, Ill. 
Standard Furnace & Supply Co., 
Omaha, Neb. 

Waterman-Waterbury Co., 
Minneapolis, Minn. 


Hi juctor. 
Berger Co., L. D., 
Philadelphia, Pa. 
Hotels 
Fort Shelby Hotel, 
Detroit, Mich. 
: Humidifiers. 
Robinson Furnace Co., 
Chicago, Ill. 
Jobbers—Hardware. 
Clark-Smith Hardware Co., 
Peoria, Ill. 
Kitchen Utensils. 
Lalance & Grosjean Mfg. Co., 
Chicago, Il. 
Lath—Expanded Metal. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Machines—Crimping. 


Bertsch & Co., 
Cambridge City, Ind. 


Machinery—Culvert. 
Bertsch & Co. 
Cambridge City, Ind. 
Tinsmiths. 
Bertsch & 
Ceinbridge oy. Ind. 
Chicago Elbow =< ine Co 
Park, Til. 
Dreis & Krump ute. Co., 
wept Ii. 
Great Lakes Sugety Ce 
h Chicago, Ii. 


Marshalitown Mfg. Co., 
Marshalitown, Iowa 
Osborn Co., The J. &L A. 
Cleveland, Ohio 
M: Lists 
Polk Co., Detroit, 


R. L. Mich. 


Peck, Stow & Wilcox Co., 
Southington, Gone. 
Unishear Co., The, New > N. ¥ 
Whitney Mfg. Co., W. 
Rockford, Th. 
Whitney Metal Tool Co., 
Rockford, Ti. 


Metals—Perforated. 
Diamond Mfg. Co., Wyoming, Pa. 
Harrington King Perforating 

Co., Chicago, Ill 


Miters. 
Friedley-Voshardt Co., 
Chicago, 
Milwaukee Corrugating Co., 
Milwaukee, 


Il. 
Wis. 


Miters—Eaves Trough. 


David Lupton’s Sons Co., 
Philadelphia, Pa. 

Milwaukee Corrugating 
Milwaukee, Wis 


Naile—Slating. 


Hussey & Co., C. 


G., 
Pittsburgh, Pa. 


Nails—Wire. 


American Steel & Wire Co., 


Chicago, Il. 


Oil Burners. 
Security Stove & Mfg. Co., 


Kansas City, Mo. 
Quaker Mfg. Co., Chicago, Ill. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., 


Chicago, Il). 
Gerock Bros, Mfg. Co., 
St. Louis, Me. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Paint. 
Connors Paint Mfg. Co., Wm., 
Troy, N. ¥ 


Pecora Paint Co. 
Philadelphia, Pa. 


Patterns—Furnace & Steve. 
Cleveland Castings Pattern Co 
Cleveland, Ohio 
Quincy Pattern coe Quincy, Ill. 
Vedder Pattern Works, 


Troy, N. Y. 
Pipe and Fit Pospnes. 
Chicago Furnace —— be 
Chicago, Ill. 


Dunning, Ince., E. 
Milwaukee, Wis 
Excelsior Steel Furnace Ce., 
Nay: “aap Til. 
Heary Furnace & Fay. 


Cleveland, Ohio 
Lamneck Co., W. E., 

Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 


Milwaukee Cor ting Co., 
nig Ag Wis. 
Mueller Furnace Co. 
Mifwaiates, Wis. 
Osborn Co., The J. M. & L. A., 
Cleveland, Ohie 
Robinson Furnace Co., 
Chicago, [il. 
Standard Furnace & Supply Co., 
Omaha, Neb. 
Pipe and Fi itove. 
Buceister Steel Furnace Co., 


Meyer & Bro. Co., F., 
Milwaukee Corrugating Co., 
. Milwaukee, Wis. 


Pipe—Conductor. 

Berger Bros. Co., 

Philadelphia, Pa. 

Clark-Smith Hdw. Co., Peoria, Iil. 
Dieckmann Co., Ferdinand, 

Cincinnati, Ohio 

Friedley-Voshardt Co., 


‘Chicago, Til. 
Hussey & Co., C. G., 


Pittsburgh, Pa. 
Lupton’s Sons Co., vid, 
Pnitedet hia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
ew York. N 
Wheeling Corrugating Co., 
Wheeting, W. Va. 
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NO. 5 JR. PUNCH MARSHALLTOWN 
Throatless Shears 


HERE is a machine that will do 
all your sheet cutting. It takes 
sheets of any size and does accurate 
work quickly. It is our No. 18 Hand 
Power Shear, the size for the av- 
erage shop. It is high grade 
throughout, being made of the 
strongest and toughest metals. 
It sells at a price which makes it 
possible for you to own one NOW. 
Address Dept. A. A. and ask for our cata- 





sceiited %-inch ——— 16 gauge 
Weight ............ diretialapiceatanibiniansiainsseciaghit Usialilaticicudinciihiniagindibasias 2% pounds 
Punch in center of . (he a ET EO! EE 
Length over all............... a eee ---».8Y% inches 
Height of Gap .......... a. Y-inch 
Tool shipped complete with | 3 sets of Punches and Dies, 
¥-inch, 3 16-inch, %-inch. 








WRITE FOR PRICES Covered By Patent 
93 Forbes WHITNEY METAL TOOL CO 93 Forbes No. 1020508 log and price list covering our entire line. 
Gtrect ROCKFORD, ILLINOIS , Street MARSHALLTOWN MFG. CO., Marshalltown, Iowa 














The Double-Duty BRAKE SHEARS | } CHICAGO STEEL SLITTING SHEAR 


(Patented) 
LIGHT—POWERFUL 
DURABLE 


Capacity 10 gauge sheets 
Any Length or Width 


“All-Rite” Model to cut 
20 gauge and lighter 


“Special” geared to cut 
16 gauge and lighter 


“Hand Pull” for lighter 
work and small shops 


Fold up out of the way 
so brake work can Flat Bars 3/16x2” 
be done. Weight 22 pounds 
A time and money saver 


Price $12.50 Net 
TRY IT TEN DAYS IN F. O. B. Chicago 


YOUR SHOP BEFORE 
YOU BUY Made of pressed steel and equipped with 
hold-down. eS of highest grade cru- 


cible stecl. Most indispensable high grade shears made. ual to 
other shears selling at over twice the price. ORDER YOURS T Day. 


DOUBLE-DUTY MFG. COMPANY 
DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago 


32-B So. La Salle Street Aurora, Ill. 


E have a new Book Catalog— Pe, Sey 
, . pa —~ yh. E. ned song 
just off the press—write for your eS eee: 
in all sizes—Metal or Glass 


copy today. 
VENTILATORS 1°P- Write for cataloe. 
AMERICAN ARTISAN | poyaz ventinator Co., 23st ss 


bl nd oth Kt 
stitute for fans, blowers and other iT AYS 


apparatus. em. 3 

Engineering Prompt —onent co M PA NY ° STOCK THEM: 

Service Free from Write for quantity 
Exclusive Ventilator resem 1881 Conway Bldg., Chicago discount, 


VIKING SHEAR 


Compound LEVER Handle—Removable Blades 


A child can work therm 


fully guaranteed. ~ 





































Inexpensive! 












ECONOMY 
VENTILATOR 


Designed to meet the 
demand for a venti- 
lator at lowest possi- 
ble cost, yet capable 
of solving any ordi- 
na if y = | 


“The Power Fan’s 


AREX—oOnly Rival.” 
Original Siphonage Ventilator 
200,000 perfect installations! 
The Arex-Austor holds all records 


for efficiency and performance— 















































Send for catalog today VIKING SHEAR CO., Erie, Pa. 
DT Ee ec anne att —2 
Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 
Made of Costs no more 
Keystone Lasts I onger 
Copper Bearing Therefore 
Steel Cheaper 
CLARK-SMITH HARDWARE Co. PEORIA, ILLINOIS 
UAL UUUEAUQOUUNOTNENTTUAANUTNRNYVMAN GULL LUAU band en eeaa aud raga enNan LLL Al 














When writing mention AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 








Postse—Steel Fence. 


American Steel & Wire Co., 
Chicago, IIL 


Punches. 


Bertsch & Co., 
Cambridge City, Ind. 


Parker-Kalon es 
ew York, N. Y. 


Peck, Stow & Wilcox Co., 
Southington, Conn. 
Whitney Mfg. 


Co., W. A., 
Rockford, IIL. 
Whitney Metal Tool Co., 
Rockford, Ill. 
Punches—Combination Bench and 
Hand. 
Parker-Kalon Corp., 


New York, N. Y. 
Whitney Metal Tool Co., 


Rockford, Ill. 
Whitney Mfg. Co., W. A., 
Rockford, Ill. 
Punches—Hand. 
Whitney Metal Tool oes 
y wee Til. 
Whitney Mfg. Co., w 
Rockford, Ii. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 
te—Damper. 


Parker-Kalon Comp. Tork, 
ew Yor N. Y. 


kK tion Gas & Coal. 
Quick Mea] Stove Co., 


LS hi 





St. Lo Mo. 
Thatcher Co., Newark We 7 
Rang es—Gas. 


Quick Meal Stove Co., 


St. Louis, Mo. 
Gray & Dudley Co., odvcge 
Nashville, Tenn. 


Registers—Warm Air. 


American Wood 7 iter Co., 
u Ind. 
Chicago Furnace Supply cs. s 
feago, Ill. 


Baglesfield ventions a, 
ndiana 
Excelsior Steel Furnace — 26% 
Chicago, UL 


Hart & Cooley Co., 
w Britain, Conn. 


New 
Henry Furnace & Fdy. Co. 
Cleveland, Ohio 
Independent Register & Mfg. Co., 


Cl 
eck & Co. oveland. Ohio 
nia ak Columbus, ‘— 
co Wee ‘eo 
Mitwaunes Curageias SS. ag 
Mu Pe Milwaukee, Wis. 
Mil kee, 
Peoria Wood Register Co. Co —_ 
Peorta, Ti 


Robinson Furnace Co., 


Chi 
Rock Island ten, Cou = 


Standard Sisener tt rs Supply ppt Be. 
Stearns Register me 


Detrot 
Tuttle & Bailey Mfg. oe 37 


Walworth Run Fa = 
iy, Sn Ohio 
Registers—Woed. 


American Wood Repieter 
Pipmecth "Ind. 


Chicago Furnace Supply Co., 
i : 
Eaglesfield Ventilator aatenge 24 


ndiana: 
Peoria Wood Register Co lanapolia, =e. 
Peoria, Th. 


Repairs—Stove and Furnace. 
Hessler Co., H. B. 
acuse, N. Y. 


Northwestern owt" Co. 
Chicago, ‘itt 


American Roll Milt Co., 
David Lupton’s Sons Co., 
Ph 


Muwaakee Cerrugating, Go. "ye 


Obio 


“Unishear Co., The, 


Rivete—Stove. 


The Kirk-Latty Co., 
Cleveland, Ohio 


Roasters. 


Lalance & Grosjean Mfg. Co., 
Chicago, Ill. 


Rods—Stove. 


The Kirk-Latty Co., 
Cleveland, Ohio 


Rolis—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 
Connors Paint Mfg. Co., Wm., 


Troy, N. Y. 
Pecora Paint Co., 
Philadelphia, Pa. 


Roof—Fiashing. 
Hessler Co., H. B., Syracuse, N.Y. 


Milwaukee ‘Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
American Roofing Mill Co., 
iddleto neg Ohio 
Cortright Metal Roofi wy Ae 
Phi elphia, Pa. 
Friedley-Voshardt Co., 
Chicago, In. 
Granite City Steel Works, 
Gran 


ite City, Ill. 

Inland Steel Co., Chicago, Ill. 
Merchant & Co., 

Philadel 


Pa. 
Milwaukee Corrugating “2 
Milwaukee, Wis. 
National mene = Stamping 
te City, Ill. 
Osborn Co., The J. a &lL. A. 
Wheeling Corrugaiing Gor, on 
ee rruga 
< Wheeling, W. Va. 
Roofing—Tin. 
Taylor Co., N. & G., 
Philadelphia, Pa. 
Wheeling Corrugating 
Wheeling, Ww. Va. 
Roofing—Zinc. 


New Jersey Zinc Sales Co., o. 
New York, N 


Bebbish 
Hart & Cooley Co., 
New Britain, Conn. 


Goal A 4 
Special ‘Shemicals Co. 
‘Waukegan, Tl. 
Schools—Sheet Metal Pattern 
Drafting. 
St. Louis Technical Institute, 
St. Louis, Mo. 


Screws—Sheet Metal. 
Parker-Kalon Comp. : 
ew Yerk, N. Y. 
Screens—Perforated Metal. 
Harrington & King Perforating 
Co Chicago 


” 





Sheare—Hand and Power. 
Double-Duty Mfg. Co., 


Oe ates Til. 
Marshalltown Mfg. 
Mr chatitown, Iowa 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
New York 
Viking Shear Co., Brie, Pa. 


Sheete—Black and Galvanized. 
American Rolli Len Co., 


town, Ohio 
Davis Co., Inc., C. 8., Chicago, Ill. 


Granite City Steel Wor 


Granite City, Ill. 
Inland Steel Co., Chicago, Ill. 
Merchant & 


Evans Co., 

Philadel hia, Pa. 
Milwaukee Corrugating 

Milwaukee, Wis. 


National — Stamp pins 
Co., anite City, Il 
Osborn Co., The J. oD oe Oe, 


Taylor Co., N. & Pe 
Wheeling ‘Corrugating Co., 
Wheeling, W. Va. 


‘ 


American 


Merchant & Evans Co. 
Philadelphia, Pa. 


Mill Co., 


Tin. 
Davis Co., Inc., C. 8., Chicago, Ill. 
Granite City Steel Wo rks, 

regete City, Ill. 
Merchant & Bvans 
Philadelphia, Pa. 
National Enameling and Stamping 
Co., Granite City, Ill. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheete—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. ¥. 
Shingles and ee 
Cortright Metal Roofing 
oy Ra Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, Ww. Va. 


Shingles—. it. 
Sall Mountain Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


wwe 
Diener Mfg. Co., G. - 


Sky 


Lights. 
David Lupton’s Sons Co. 
Philadelphia, Pa. 

Milwaukee Corrugating 
Milwaukee, Wis. 


NORE 


Peck, Stow & Wilcox Co., 
Southington, Conn. 


Solder. 
Chicago Solder Co., Chicago, Ill. 
Double-Duty Elbow Co., 
Aurora, Ill 


Milwaukee Corrugating 
Milwaukee, Wis. 


Solder-Aluminum 
Ziener Aluminum Solder Co., 
Rockford, Tik 


Soldering Furnaces. 
pees dee gaee™, M- J. 
urgess er Furnace 
Columbus, Ohio 
Clayton & Lambert Mfg. Co., 
aa 


Di Mfg. Co., G — 
ener s. ,e 

“Dheeta, 11. 
Double Blast Mfg. 


Co., 
North Chicago, Til. 

Quick Meal Stove >. 
St. Louis, Mo. 


Soldering Sypotine. 
Double-Duty Blbow , Aurora, Ill. 
Special Chemicals Co., 

Waukegan, Ill. 


Diener Mtg CoG. Wa 


Chicago, mh. 
Hessler Co., H. B., Syracuse, N. ¥ 


Stare—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Friedley-Vosharat Ce.. 


Chicago, ml. 
Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel 
American Tube & Stamping Co., 
Bridgeport, Conn. 
Dunning, Inc., B. C., 
Milwaukee, Wis. 


Stove Pipe Reducers. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stoves—Camp. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Steves—Gasoline and Oil. 
Quick Meal Stove Co., 
St. Louis, Mo. 


Stoves and Ranges. 
Andes Range & Furnace Corp., 


e a Geneva, BR. F. 
ray Dudley Co. 
Nashville, Tenn. 
Oakland Foundry Co., 
Belleville, Il. 
Peninsular Stove Co., 
Detroit, Mich. 
Quick Meal Stove Co., 
st. Le og Mo. 
Thatcher Co., Newark, N. J. 


American Steel & Wire Oo. 
Tile Cement—Elastic. 
Pecora Paint Ce. Pe. 


Davis Co., Inc., 8., Chicago, Il. 
Granite City Steel Works, 


ite we Til. 
Milwaukee Cores 
Mi ae Wis. 
National Enameling and Stamping 
Granite City, Ill. 
Osborn Co., The J. M. & L. A 
Cc “Baio 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Tin—Perforated. 
Harrington & King Perforating 
Co., Chicago, Ill. 
Toolse—Tinsmith’s. 
Bertsch & Oe City, Int. 
Chicago Bibow Mech Machine Co, 
Oak Park, m. 


Double-Duty Mfg. ae 
Aurora, Jil. 


Dreis & Krump Mfg. Co., 


Lhicase, m. 
Great Lakes Supply Co 
South th Chicago, Ti. 


Hopson & Gr, a! 
and Rapias Mich. 

Marshalltown Grane 
vy x 7; 


Osborn Co., The J. M. & L. A., 
Ohio. 
Peck, Stow & Wilcox Co., 


be, New York. By. 
Unishear On. The, New 

Viking Sh 

Whitney ifs. Ceo., w. am 


Rockford, Il. 

Whitney Metal Tool Co., 
Rockferd, Il. 
Berns Co., Otte, Newark, N. J 
Burgess Sold Furnace ‘on 

Clayton & Lambert Mfg. Co., 

Detroit, Mich 

Diener Mfg. Co., G. W., 
Chicago, Ill. 


Double Blast i. S Co., m. 
orth Chicago, 
Quick Meal Stove Co. 
st Louis, Mo. 
Trade 
Copper & Brass Research As- 
New York, N. ¥ 
Extension 


Sheet ‘Steel Trade 


Committee, Pittsburgh, Pa. 
Transit 
Cleveland & IF ry Co., 
Cleveland, Ohio 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohio. 


v 
Arex Company, Chicago, ™ 
Aeolus pase Co., Chicago, Ill. 
Berger Bros. Co. 
Philadelphia, Pa 
Friedley-Voshardt Co., 
Chicago, Ill. 


David Lupton’s Sons Co. Pa. 
Kernshen Ce., Pal oeass TL 


Milwaukee Correquame =. 
Milwaukee, Wis. 
Royal Ventilator Co., 
Ph Pa. 


Standard Ventilator Co., 
ye og ng 
Sturtevant Co., Boston, 


Ventilators—Celling. 
Eaglesfield Ventiots a ont 
Hart & Cooley Co., 2 

New Britain, Conn. 
Henry Furnace & Fay. Co. Obie 


e 
Independent Register & Mfg. Co., 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co. 
New York 
Sturtevant Co., B. F., Boston, Mass. 


Windows—Steel. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 


Wire—Electrical. 
Steel & Wire Co., 


American 
Chicago, Iii. 
Wire 
American Steel Pe a4 Co., 
Chicago, Ill. 


Wire 
American Steel Py im Co., 
Chicago, Ill. 


Coes Wrench Co. 
‘Worcester, Mass. 


Merchant ; a ie ae 


New Jersey 





Mention AMBRICAN ARTISAN in your reply—Thank you/ 
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WANTS AND SALES 


Any yearly subscriber to 
AMERICAN ARTISAN may in- 
sert advertisements of not more than 
fifty words in our Want and Sales 
Columns WITHOUT CHARGE. 

Such advertisements, however, 
must be limited to help or situation 
wanted, tools or equipment for sale. 
to exchange or to buy, business for 
sale or location desired. 


BUSINESS CHANCES 


LIGHTNING R S—Dpsiere awe are 
liing Lightning OP on w make 
money, by Ry A, for our latest Fac- 











i 
te today for samples and ces. L. K. 
DIDD IE CoO., Marsiieia, "Wie. 


SS a mae hed 38 
shop. y equip 8 
years. Busy all year around. Do $10, 
to $12,000 per year. location. se 
have accumulated a fortune and have 
reached the where I do not care for 
business. is a splendid chance for 
someone who understands the business. 
$2,000 takes it. I can furnish all 7 
references required, — or su 
houses. Address X-55, re AMERI 
ARTISAN, i South Michigan aaa. 
Chicago, Illinois. 10-3t 


For Sale—Overstocked on brand new 
well-known high grade furnaces which 
I bo t at an administrator’s sale. Will 
sell at the following ices, as long as 

ts. These ces are about 25 








each; No. 363,, each; No. 863, $70 

each; No. 372, each; f. o. b. 

mon Indiana. Write H. M. seen 

Sake "Co., 174 Fayette “street, Hammond, 
ndiana. 10-3t 


AMERICAN ARTISAN 
BUSINESS CHANCES 
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SITUATION WANTED 











For Sale—In Chicago, tin shop, general 
sheet metal, furnace and roofing. An es— 
caaeee oe of years’ standing, 
full cr Ideal location, plenty of 
wor e year around. Will stand the 
p vray investigation. Poor health forces 
owner to sell. Address X-37, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Illinois. 12-3t 





For Sale—Sheet Metal Shop. Plenty of 
work all year around. Good suburb near 
Chi o. Address B-50, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 9-3t 





For Sale—Fully equipped sheet metal 
shop in fastest owes city in Califor- 
nia. Santa Monica Sheet Metal Works, 
122 Broadway, Santa Monica, Calves. 

t 


HELP WANTED 


Wanted—A married man not over 45 
years of age with family, that would like 
steady in and outside work in a first 
class shop. Must be a good roofer and 
also well able to make and erect any 
style Skylight, Cornice, Ventilator or 
Blow Pipe job. Wages $6. 50 per day of 
9 hours. Address P. O. Box 123, North 
Emporia, Va. 11-3t 














Bookkeeper Wanted—Shouli be one 
who has had hardware experience. State 
age, salary expected, church preference 
and other important information in first 
letter. Direct it to the Schlafer Hard- 
ware Company, Appleton, Wisconsin, at- 
tention of Mr. George Nixon. 9-3 





Wanted—At once, experienced tinner 
who can install furnaces, put up eave- 
trough and general repairing. Steady 
work. State wages wanted in first let- 
ter. Address Wendt & Teichler, 318-320 
River Street, Dundee, Illinois. (Located 
in the Fox River Valley.) 11-3t 





Wanted—Experienced mechanic, com- 
petent to make galvanized iron and cop- 
specialties, light work and permanent 

iS my for me > # man with first class me- 
chani 1ing State a af and 
wages wanted. a ve Box 147, Com- 
fort, Texas. 9-3t 





For Sale—Sheet metal and auto radia- 
tor work. Located in city of Snes? pepu- 
lation, in central Wisconsin. nes, 
stock and tools inventories $1,425.00 
$1,200.00 buys it if taken at once. a 
on account of other business. One-half 
cash down, balance aw 9 off on monthly 


payment. Address B-51, care I- 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, ois. 9-3t 





For Sale—Account of poor health doc— 
tor orders o——- e of climate, so will 
fice business. ill sell or lease building 
and tinner’s Somne. Well established busi- 
nom 22 & goers. rated. Good location. 
sioen , population 160,000. 
cade for'I Denver or Colorado prop- 
pe or business. Write Northwestern 
Tin Sho = East Walnut Street, Des 
Moines. 10-1t 


PR — $2.00 for pattern and directions 
roof saddle for chimneys. 

Made out one sheet of galvanized iron 
and 2 hours’ sae =o easily at $4.50. 
When once used, ters masons 
will use no other me ed an it saves its 
rice in labor. Address c. A. Sipma, 
seers: Iowa. 2-3t 
Sheet metal shop. Stock and 


For Sale— 
tools less than $2,000. Rent $25 month. 
Only shop in town of 7,000 








popula’ Good business. Best 
$ sotgons for se , a rite v6 come to 
LY ge in Pp, 1420 Locust Pi: 





For Sale—Well established plumbing 
and tinning shop in good town of 1500. 
lot and building. well loca good 

equ —_. creas of work. Will sell —— 


estate, for Good 
oesen = selling. Address Cc. w. 4 Sa 
oar Ashtabula Co., Ohio. 12-3t 





Sale—Fully uipped lumbing, 
honting and tin shop. Rensons Re os selling 
on account of husband’s death. Will 


ot.a real baranin. Address Mrs. D. E. 
Schrader, Charles City, Iowa. 9-4t 


Wanted—All around first classe tinner 
and furnace man, one who can draft out 
own patterns. Must have good refer- 
yy Steady job for right man. Ad- 

ss X-53, care AMERICAN ARTISAN, 
$30 “South Michigan Avenue, Chicago, Illi- 
nois. 10-3t 





Wanted—tTinner to take entire charge 
of shop. Must have small amount of 
capital to invest. A real opportunity for 
a hustler, with old established concern. 
Address X-56, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 10-1t 





Wanted—At once, a man that can do 
work that comes in a country tin paee. 
Also some knowledge of plumbing. 

y $30 per week the year aroun ‘for this 

ind of man. Address O. L. Doward, Mt. 
Morris, Illinois. 9-3t 





Wanted—At once, a man who can do 
furnace installing, eaves spouting, also 
plumbing. In town of 2,000. State ex- 
perience, age, married or single, and 


wages expected in your reply. Address 


A. C. Buzzard, Holly, Michigan. 12-3t 


Wanted—Good tinner for general pe 
work. Capable of measuring up, making 
up and installing work. Address Ben 
Callahan, 200 North Adolph Ave., Akron, 
Ohio. 12-31 


Wanted — Salesman to sell Gilt-Edge 
furnaces. Address X-48, care AMER 
CAN ARTISAN, 620 South Michigan Ave- 
nue, Chicago, Illinois. o3t 


Wanted—First-class tinner and furnace 
man at once. Work year around for right 
man. Address Wm. Smith, Sheet sete 
Works, Geneva, Illinois. 

Wanted—At once, an experienced all 
around sheet metal worker and furnace 
man. Address M. G. Coffey, Polo, Illi- 
nois. 10-3t 














Situation Wanted—By first-class 
plumber, hot water and steamfitter with 
full set of tools. A position where he 
can work himself into an interest in the 
business. Can estimate all of the above 
work. I would also consider running 
shop with commission basis. Address 
X-58, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, IIli- 
nois. 11-3t 





Situation Wanted — By sheet metal 
worker of over 18 years’ experience in 
a yn lines. A thorough shop mechanic 

d good pattern cutter in cornice, heat— 
ios and special work. Neat and accurate. 
Can take charge if required. Address, 
with full particulars, B-49, care AMER- 
ICAN ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. St 





Situation Wanted—By a sheet metal 
worker, who has 25 years’ experience. 
Non-union man, wishes to hear from a 
reliable concern, along the western coast 
states. Have handled in and outside 
work, pattern cutting and layout, general 
sheet metal work light and heavy. Ad- 
dress C. H., 433 Wall St., Los Angeles, 
California. 11-3t 


Situation Wanted—Sheet metal worker 
and furnace man wants situation in smal! 
country town with hardware store. Can 
estimate, figure and cut own patterns. 
Can come at once. Location and wages 
not considered. Looking for steady place. 
Address “Tinner,” 1657 Delhi St., Du- 
buque, Iowa. 9-3t 








Situation Wanted—By married man, all 
round mechanic. Can figure and esti- 
mate work or sell, also keep books. Have 
had experience in hardware line. Would 
like working interest. Southern Michi- 
gan___ preferred. Address X-54, care 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, ilinois. 10-3t 





Situation Wanted—Plumber, steam fit- 
ter with some knowledge of tinning wants 
steady position. Married. Will go any- 
where. State particulars as to wages and 
gy td rooms. Wire or write 
William Gross, 205 W. Seventh St., Tama, 
lowa. 9-3t 





Situation Wanted—First class tinner, 
plumber and furnace man would prefer a 
hardware store. Can do anything that 
comes in any shop. Would like a year 
around position. State wages in first 
letter. Address Box 436, Mandan, North 
Dakota. 10-3t 


Situation Wanted—Young man learning 
trade would like to get in shop doing 
inside and outside work year around. 
Address X-57, care AMERICAN ARTI- 
SAN, 620 South Michigan Avenue, Chi- 
cago, Illinois. 11-3t 








Situation Wanted—Experienced tin and 
sheet metal worker and hot air furnace 
man. Have had 30 years’ experience. 
Prefer work in Iowa, Wisconsin or any 
midwestern state. Address P. O. Box 
284, Clermont, Iowa. 10-2t 





Situation Wanted—Plumber and steam- 
fitter, exclusively, wants steady work 


mareted. Will go anywhere. Address 
John L. Cornford, General Delivery, Bel- 
videre, ‘Hiinois. 10-3t 








TINNERS’ TOOLS 


For Sale—1 Brake, 1 Squaring Shear 
Mandrel, 1 Roll, 1 Groover, 1 Pipe Fold 
er, 1 Crimper, 1 Wiring Machine, 1 Fur 
nace Bench Plate and Stakes, 1 Beading 
Machine, 2 Turning Machines, 1 Burring 
Machine, 1 No. 1 Whitney Punch. Will 








sell one or all. Write for price on what 
you want. Address Jacob J. Reimer 
Meade, Kansas. 11-31 





Wanted—Will pay cash for brake and 
square shears in good shape. Also any- 
thing in the line of sheet metal tools that 
you may have with this. Address Mr 
Budd, 266 Fayette St., Hammond, Indi- 
ana. 9-3t 





Bay you saw it in AMERICAN ARTISAN—Thank you! 
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Wanted—One pair of used sixty inch 
rollers to take care of 10 gauge and 
lighter. Address B-52, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Mlinois. 9-3t 

Wanted—Second-hand Press for small 
sheet metal specialties. 26 gauge and 
lighter. Electric power. State make con- 
dition and lowest cash price. Address Box 
147, Comfort, Texas. 9-3t 


I am in the market for a 10 foot brake. 
What have you to offer? When writing 
mention price. E. Gissinger, Wauwa- 
tosa, Wisconsin. 11-3t 


BOOKS 


The Ventilation Handbook, by Charles 
L. Hubbard. A practical book designed 
to cover the principles. and practice of 
ventilation as applied to furnace heating; 
ducts, flues and dampers for gravity 
heating; fans and fan work for ventila- 
tion and hot blast heating by means of a 
comprehensive series of questions, an- 
swers and very plain descriptions easy to 
understand. Price $2.00. Order from 
Book Dept., AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


























Sheet Metal Duct Construction, by 
Neubecker—A treaties on the construction 
and erection of heating and ventilating 
duets, including the cutting and forming 
of the metal, the laying out of the elbows, 
etc. A practical expert wrote this k 
and you'll find that it covers the subject 
thoroughly. By William Neubecker. Bound 
in cloth, is pages, 217 illustrations. Size 
5%4x8 inches. Price $2.00. Order from 
Book pt.. AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


Exhaust and Blow Piping, by Hayes— 
Exhaust and Blow Piping has had an 
unusually big demand. A fresh supply is 
now off the press and is in our han for 
immediate delivery. It has an invaluable 
treaties on the planning, cosi, estimation 
and installation of fan piping in all its 
branches giving all necessary guidance 
in fan work blower and separator con- 
struction. 159 pages. 648. 651 figures. 
Cloth, .00. Order from Book ept., 
AMERICAN ARTISAN, 620 South Michi- 
gan Avenue, Chicago, Ilinois. 


Kinks and Labor Savings Methods for 
Sheet Metal Workers, Vols. 1 and 2—Vol- 
ume I. There are hundreds of ideas and 
expedients, all contributed by sheet metal 
workers throughout the country, illus— 
trated by cuts and original drawings. 
Cloth bound. Size 4%x7 inches. Price 
$1.00. Volume II written in same popular 
style as Volume I. Places at your dis- 
posal a comprehensive collection of in- 
genious ways of executing many practical 
tasks in much more simple way than if 
done in the regulation manner. Also 
contains special articles on Automobile 
Repairing; ans a very practical series 
of illustrated directions on erecting met#* 
ceilngs with ten guide rules which will 
save time, trouble and expensive mistakes. 
Price $1.00. Order from Book Dept., 
AMERICAN ARTISAN, 620 South Mich- 
igan Avenue, Chicago, Illinois. 


SPECIAL NOTICES 
The Rate for Special Notices 


— displayed want ads — 
$3.00 per inch per insertion. 


PATENTS 


Barrister Bidg., WASHINGTON, D. C. 























STOVE SALES EXECUTIVE 
Wants Connection 


Widely experienced and thoroughly reliable 
sales executive of large stove company de- 
s res a worth-while connection in the stove 
or furnace field. Steady producer and 
builder of good clean business. Address 
L-77, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, Illinois. 


WANTED 


Several experienced range salesmen to sell 
our high quality, low priced ranges. Estab- 
lished 23 years. Openings in Iowa, Ne- 
braska, Wisconsin, Minnesota, North and 
South Dakota. Good references required. 
Commission basis. No advancements. Write 
or call on Gary Gohmann, 965 Second Ave., 
W., Cedar Rapids, Iowa. 10-2t 


FURNACE SALESMEN 


Experienced retail furnace salesmen 
and furnace installers; splendid propo- 
sition for resourceful, energetic men 
of good character and habits; excel- 
lent opportunity to get established in 
business with a specialty that insures 
attractive profits; young men, finan- 
cially responsible preferred,  al- 
though good mora! risks will be in- 
terviewed; only those with successful 
records need apply. Address L-79, 
care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, 
Illinois, 11-3t 


WANTED 


We need three or four more 
practical furnace installers in our 
Retail Department at Syracuse. 
We want men competent to in- 
stall warm air heating plants in 
a workmanlike manner. Steady 
employment to those who can 
make good on the job. Write or 
wire the Lennox Furnace Com- 
pany, Syracuse, New York. 5.4 


WANTED 


sheet 











Superintendent for metal 
shop in Central Illinois employing a 
large Must be 


qualified to take entire charge of 


force of men. 


Estimating, Selling, Installing all 
classes of Sheet Metal Work and 
Roofing, also Warm Air Furnaces, 
Address L-74, care AMERICAN 
ARTISAN, 620 South Michigan 


Avenue, Chicago, Illinois. 
5-4t 





ALUMINUM SOLDERING 


can be done. with our special solder, 
we will tell you how to make and use 
same, costs about 75c per lb. to make. 
Formula and instructions, $1.00. oF ad 
McEntarfer, Eureka, Kansas. 12-1t. 





SITUATION WANTED 


Young man with 17 years experience 
in the manufacturing wholesale and 
retail sales of ‘furnaces, desires posi- 
tion with a reliable furnace company. 
Address L-80, care AMERICAN AR. 
TISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 12-1t. 





September 18, 1926 


SPECIAL NOTICES 


FURNACE 
MANUFACTURERS! 


Situation wanted by a real furnace 
man who knows the furnace manu- 
facturing business from A to Z. Have 
worked on both sides of the counter 
in the furnace business—inside, direct- 
ing the policies of the company, and 
outside, doing bare-handed selling. 

I want to get back into the furnace 
and know that I can produce real busi- 
ness for a manufacturer of a good 
furnace. 

Let me hear from you. Address 
L-78, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 10-4t 


FOR SALE 


PATENTED PRACTICAL 
FURNACE PIPING SYSTEM 


for hot air furnaces which has been proved 
successful during the past 12 years. Also 
patented fishing tackle. Address J. Subert, 
eare Practical Furnace Pipe Co., 1516 S, 
Euclid Avenue, Oak Park, Illinois. 10-1t 


FOR SALE 


Old established business, Hartford, Con- 








necticut, specializing in Blower Systems, 
Ventilating Systems, general Sheet | Metal 
Work. Full equipment of power and hand 
machines and tools, benches, manufactured 
stock, present and prospective contracts at 


one-quarter actual value. Very unusual op- 
portunity. P. O. Drawer 2120, Hartford, 
Conn, 12-3t 








WANTED 


Salesman calling upon Warm Air 
Furnace Installers will increase their 
income by carrying a pocket sample 
of INSA-LUTE (Liquid Porcelain). 
Recommended for resealing leaky fur- 
naces without tearing them down. 
GBdod commissions, easy selling. 

We also manufacture Solid Porce- 


lain Stove Leg Rests. 
Technical Products Co., 


East Liberty Station, Pittsburgh, Pa. 
12-1t 


ree 
~ 


60 pages of vital business facts and 
figures. Who, where and how many 
your prospects are. 
8,000 lines of business covered. Com- 
piled by the Largest Directory Publish- 
ers in the world, thru information ob- 
tained wy actual door-to-door canvass. 
rite for your FREE copy. 
R. L. POLK & CO., Detroit, Mich. 
487 POLK DIRECTORY S8LDGQG. 
in prir cities of U. 8. 





When writing mention AMERICAN ARTISAN—Thank you! 











September 18, 1926 


AMERICAN 















VESUVIUS 


BLOW TORCHS 


in pint or quart sizes 
With quickly removable soldering tron 
hooks. 





Vesuvius Blow Torches are 
made of brass or non-corrosive 
oxydized terne plate. The lat- 
ter is particularly recommended 
for hard usage. 


Write for prices ana illustrated 


QUICK MEAL STOVE COMPANY 


. American Steve Company 
825 Chouteau an. St. Louis, Mo. 


























Fai 


Genuine Tin- 
ners Fire Pots 


bearing the trade name “Torrid” 
are made by Diener. None others 
are genuine. Be sure the Furnace 
you buy has our name on the 


tank. 
GEO. W. DIENER 


MFG. CO., CHICAGO 


Makers of fine Blow Torches and 
Fire Pots. 


















This Is the Fire Pot You Need 
WHY? 


B It always burns with a biue flame 

which produces THE HEAT. 

E 4 2% pound were will heat and 
melt solder in O MINUTES. 

The pot wit generate and operate out- 

doors in A KIND OF WEATHER. 

It will heat irons as fast as they are 

cooled. No time wasted. 

Less than a gallon of gasoline is 

used in a day. 

It is smokeless and odorless while in 

operation. 

It can be turned down low when not 

in use. 


Order yours now. Only $11.00 f. o. 6. 
factory. Two per cent discount when cash 
accompanies the order. 


DOUBLE BLAST MFG. CO., Ine. 
North Chicago, Ill. 


No. 25 Double Blast 
Gasoline Fire Pot Commenwealth Ave. 








ARTISAN 





Since 1841 


Since 1841 in our manufacture of 
the Coes Knife-Handle Screw 
Wrench and from the time the Coes 
Steel-Handle Screw Wrench was 
first placed on the market, we have 
always adhered to a firmly fixed 
policy. 

Our policy is never to use materials 
or employ methods that would add 
to the cost of the 


COES 
WRENCH 


unless we could positively show 
where it would add to the quality of 
the finished product. 

We are still making and shipping 
The simplest wrenches in the plainest 

packages,"’ so that every Jobber and 
Dealer can unhesitatingly offer the 

most wrench value for the price. 

Sizes: 6 to 21 inches. Any Jobber 
will supply you. 


COES WRENCH COMPANY 


ESTABLISHED 1841 IN 
WORCESTER, MASSACHUSETTS 


3. © MeCarty & Co.........+- 29 Murray Street, New & th 
J. H. Graham & Co........... 113 Chambers 8t., New York 
Fenwick Freres............ 8 Rue de Rocroy, Paris, France 











THE BEST BRAKE FOR ALL PURPOSE 
Mos: Durable, Easiest Operated, Low in Price: 
Made in All Lengths and to Bend All Gauges 


Over 23.000 in use 
WRITE FOR PARTICULARS 


DREIS & KRUMP MFG. CO., 7404 Loomis Street, CHICAGO 


of Metal 























50-INCH FORMING ROLL 


This Forming Roll is built in all 
sizes, with our Patented 
Opening Device by means of 
w it is opened and closed in 
8 few seconds. 


oak pialld © complete line of Shears 
erreaen, ali sises, for hand or 


Write for Catalog “ R’ 
BERTSCH & CO. Cambridge City, Ind 











| Read the Wants and Sales Pages 








electrical, rope, barbed, 

plain, nails (bright and 
| coated), tacks, spikes, 
bale-ties, hoops, springs, 


netting, wire fences,-steel 
posts, steel gates, trolley wire, rail bonds, flat 
wire—cold rolled strip steel, piano wire, round 
and odd-shaped wire, screw stock, concrete re- 
inforcement. Aerial Tramways. 
Illustrated Books describing uses, Free 


American Steel & Wire 


Chicago New York Boston 
Denver Birmingham Dallas e 
U. S&S. STEEL PRODUCTS CO. ompany 


fan Francisco Los Angeles Portland Seattle 
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Depend on MILCOR:> for Elbows 


F it’s an elbow, Milcor has it, and you will find it’s made better! You owe 

it to yourself to to find out what Milcor is offering in quality and service. 
When you are acquainted with the complete Milcor Line, you are sure to 
appreciate its many advantages So will your trade! 


Here is a simplified line. You can render better service, give your Trade 
higher quality and more practical equipment, carry less stock, and make 
more money by concentrating on Milcor Conductor Pipe Elbows, Furnace 
Pipe Elbows and Stove Pipe Elbows. 


What makes the Milcor Line better? Three factors — Ist, New equipment 
in an ideal Plant, built especially for this purpose; 2nd, The best raw 
materials available, uniform quality assured by our enormous volume; 
3rd, Long experience and the best of skilled labor. Add to these advantages 
the best service ever developed in this line — no wonder it pays Dealers to 
concentrate on the Milcor Line. Insist on Milcor once—then you will always! 


The various types of Milcor Elbows are made from Tin, Uniform Blue Steel, Galv. Steel, Steel 
Galv. after formation, ““Coppered Metal’’, Zinc, Copper or Rust-resisting ARMCO Ingot Iron. 


Milcor Corru- * i i ma Milcor Corru- 
gated Round One- ae . i 4 ae Square 
piece Galvanized ie i : I epiece Gal- 
Conductor Pipe [} i b | vanized Con- 
Elbow--Hand dip- - -di a a ductor Pipe E 
ped after forma- formation. t bow — Hand- 
. + - dipped after 
formation. 


Mitwaukez CorrucGatinc Company, Milwaukee. W1s 
CHICAGO, ILL. KANSAS CITY, MO. LA CROSSE. WIS. 


ELBOWS 











